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ABSTRACT

The main objective of this survey research is to examine the importance
of franchisor support and organizational culture toward relationship quality between
franchisor and franchisee among Thai franchise businesses. Thus, the research results
will yield benefits to Thai franchise businesses in having more international standard in
franchise management, enhnacing strengths among franchisor-franchisee business

network group, including leveraging a higher level of competitive competence.

The research population is Thai franchiosors and Thai franchisees
operating their businesses in Thailand. Sampling methods used judgment &
convenience methods. Samples are 103 Thai franchisors and 441 franchisees of those
franchisors. Reseach tool of this study is questionnaire which is designed into 2 types
such as questionnaire A for franchisor consists of business information and franchisor’s
organizational culture. Questionnaire B for franchisee consists of business information,
franchisee’s organizational culture, and franchisor-franhisee relationship quality.
Examining content validity of questionnaire by using experts opinions before conducting
pretesting reliability. The Cronbach’s Coefficient Alpha was employed to verify the
reliability. Cronbach Alphas for all measurements were above 0.7 which was acceptable

for conducting in the actual survey research.

Independent variables are franchisor support, franchisor's organizational
culture, and franchisee’s organizational culture. Dependent variable is franchisor-
franchisee relationship quality. SPSS version 17.0 for Windows was utilized for data
analysis. The statistics for data analysis were frequency, percentage, arithmetic mean,
and standard deviation. Multiple regrssion analysis was employed for hypothesis testing

at 95% confidence for hypothesis acceptance and rejection.



Research results showed a tendency of high level of overall franchisor
support, especially for training. For franchisor's organizational culture, supportive
characteristics were found at higher level when comparing to bureaucratic ones. In
addition, franchisee organizations had higher level of supportive than bureaucratic.
When comparing culture of both franchisor and franchisee organizations, it was found
that franchisor organizations had higher level of both cultures than franchisee
organizations. For franchisor-franchisee relationship quality, it had a tendency of high
level. Relationship quality in affective conflict had highest level. Also trust in integrity

had a similar high level.

Hypothesis testing illustrated the relationship between franchisor support
and franchisor-franchisee relationship quality. When conducting a test of relationship
between franchisor support and each of relationship quality’s dimensions, it was found
that four of five elements of franchisor support had positive effects on each of
relationship quality’s dimensions differently. Except, franchisor support in supplier

selection was found a negative impact.

For organizational culture and franchisor-franchisee relationship quality, it
was found that bureaucratic culture of franchisee organizations had a positive impact at
high level on relationship quality. Also, both positive and negative effects of franchisee’s
supportive culture on some dimensions of relationship quality were found, while both
organizational . cultures of franchisor had positive and negative impacts on some

dimensions of relationship quality.

Keywords : Relationship Quality, Franchisor Support, Thai Franchise Business

Bureaucratic Culture, Supportive Culture
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ANMNFUNUTUNIU LT (Franchise Relationship) LfluL%iadﬁﬁ’lﬂ”mu@iaﬂ’J’mﬁ’]ﬁﬁ] (Success)
maagiﬁﬁmummm‘l"ﬁ&? (Chung et al., 2006; Doherty and Alexander, 2004; Brickley, 2002;
Munn, 2001) NEuNAITsERin3saawnsaaalawaneudnsisaiierinanugilaly
MIFIANNANNUTUBITING  (Business Relationship) AUTaIN1990F MU (Business
Channel)  @991u3spdrwanunnisinldfitosn1enssasivinouuuesidy  (Traditional
Channel) 91up89 Bernstein  (2004) Anwiiganuauauwutunswlesd wuin nsdnmn
anudnutunuloddanududauinnninisdnmanuduiusesgInanutein1Inie
SMUBUDUAILEY e93n NTANENISERanIzanzaslndosrasnnusuuEun sl s
(Franchise Relationship) SefinlenduGesisnin

nsiunsu s (;E%a) wazuWsulodoas (du1e) fausunuinadenugow
AnlitAnanusniio audnla uazmislwessludeAanarafAadwls (Leuthesser, 1997)
uaﬂmﬂf:ﬂ'aﬁﬂﬁl,ﬁ@mwLﬁulaluﬂ']‘ﬂﬁ%gaﬂauﬂﬁu (Feedback) ¥nisiu F9a1a5a0fs
anudasnnssllldsun1snauaues (Unfulfiled  Needs) maaqj’%mﬁ”w o 731999
Fududaslianuddnyivguninsainnuduwus (Relationship Quality) %Iw:ﬂ']"l,ﬂgjms

w”wmmmé’uw”ufﬁu@J’@Tﬂm:ﬂ:::m
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2.2 ﬁ&maaqmmwmmﬁuﬁ%g (Dimensions of Relationship Quality)

Williams  (1998) @ l#iiwinfswisonans g snluadafidanusiFosanudunng
(Relationship) lagldiass aanuianala (Satisfaction) aruidala (Trust)  uwaz TaRnW
(Commitment) Lﬂm‘i‘;ﬂauaﬂﬁammé’wﬁuﬁfus] 28191 T% 4198 VaY Crosby, Evans, and
Cowles (1990) ﬁﬁﬂmqmmwmaammé’wﬁuﬁ (Relationship Quality) fisznavlUeefia 2
38 leun anuidala (Trust) War AINNWINala (Satisfaction) 91uwad Morgan and Hunt
(1994) ﬂﬁwaﬁ'wﬁﬁaﬁfuagujw anuisala (Trust) uaz ANAENHL (Commitment) Hudasod

fAYFanMNEILITIVAINTAMNATNNWUS (Relationship Marketing)

MnaisefruInAdneluisesues “@nusuwut lidnezdu Crosby et al.
(1990) Dwyer and Oh (1987) wax Kumar, Scheer, and Steenkamp (1995) waad LA AW
AN INTBIANNFUN LTI TzNaUNA a8 Usznaufiuandrsuazifisatoain uisy
289 Dwyer and Oh (1987) a%mammv&mﬂmaaQmmwmaommé’uw”ufﬁﬁ"ﬁjﬁﬁaaﬁiz@ﬁ'u
anuowela (Satisfaction) wazanuidela (Trust) G Tuwmsinialslania (Opportunism)
fi32@ud Crosby et al. (1990) fumfaigmnnaasanuFuNuEIznIgnaA LAz NN
grpdsznovludrs anuiawele (Satisfaction) wazeanuidala  (Trust) sﬁaumﬁwﬂﬁgm

W 1w uidsuaas Wray, Plamer, and Bejou (1994)

Kumar et al. (1995) Ans1AMATWANNFNRUTIRWINENEA (Manufacturer) WAz
wWad1aunand (Reseller) lasgmniwsasanadunuiazdaznavlddis annudauds
(Conflict) ANuLgala (Trust) mm;dﬂw”u (Commitment) mmé‘ﬁaﬁa:amu (Willingness to

Invest) LAZANNAIARIIVBINITAANNFNNUTNABLIEI (Expectation of Continuity)

Roberts et al. (2003) l@ANBIANNFNRUTVBIAININUINNT (Service Quality) fL
ATNINANMUFUNUT (Relationship Quality) lagiuwIAaadtinIsunans g inun lanann
v @ = & & Al a v o ¢ ) v a
antaduandnsivamasdlsznaunlflunisdsdugunnanudunus szniag lvuing

. . v a A v i oo
(Service Provider) uaz gnfi1 (Customer) lugaswnysuwuiny G9ldasddsznaunliia
% % 6 q"/’ 6 % 1 d‘ ] dl =) .
AMNIWANNANNUTHIRAG 5 asdUsznay ldud anwdalaluanasigada (Trust in

Integrity) anudalaluainuideaains (Trust in Benevolence) mmgnw”u (Commitment)
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ANNTaLEILaINNNa1TN Dl (Affective Conflict) wazauNIwala (Satisfaction) Aduaadlis

ATNA 2

Trust in Integrity

Trustin

Relationshi
Benevolence b

Quality (RQ)

Commitment

Affective Conflict

Satisfaction

Service
Quality (SQ)

Tangible Reliability Responsiveness Reassurance Empathy

ﬂ’l‘Wﬁ 2 me‘imaaaaﬁﬂizﬂamaaqmmwmmé’uw”uﬁ (Relationship Quality)
‘ﬁm: Roberts, K., Varki, S., and R. Brodi (2003). “Measuring the Quality of Relationships in Consumer
Services: An Empirical Study.” European Journal of Marketing, 7 (1), 169-196.

¥
@ A 0 K [

A a o & ] & I &
LI IINNIIIILUY ﬁﬂH’]ﬂmnﬂWﬂ’)’]&lﬁ&lW%ﬁiz%’)’NLLW‘S%VLTWIIE]‘SLLSWW‘S%VL%&‘I?

9

6 v . > o & '

A e a v L v a v
mﬁaﬂwmzm‘iﬂgauwuﬁﬂm SNUAINUFNANBDICHIN ;ﬁ%mmungﬂmluq@amnssu

UM umfiagunnaNuENNUINdasdLlszney 5 d1uuad Roberts et al. (2003) 39119z

o A

A ° =2 ac X v o Y e A A o o
mmzau“nEg@‘luﬂﬁmmﬂﬂwﬂummﬁ]ml, Taglannuaditoruvastasaningitainy

(2

vt o 6 J 6 6 6 Y A
QMﬂWWﬂ’JW&Iﬁ&IW%ﬁ?&%’NGLLW‘E%VLTﬁ‘ﬁE]‘SLLazLW\Ii%VL”ﬁﬁT VL’JGN%
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o %) & 1 S 4 ¢ = .
amnINAINFN NS sznIIunIwlsdrosuazunswladd (Franchisor-
Franchisee Relationship Quality) #1889 ANNFNARTIZATIUN T IodTasLazuW I lud
a a o A o oA A . . A 'Y
3 lapUszifinanntzauanuidelaludruainuinigeiie (Trust in Integrity) Anatsalaluain
ANNLRINT (Trust in Benevolence) ﬂ?ﬁuaﬂW”uLﬁaow’lﬁlﬂﬂaﬁiutﬁ (Affective Commitment)

ANuTALgILasunana1snal (Affective Conflict) LazauWInala (Roberts et al., 2003)

2 1A A . . = & A
aatralalwalnanizafia (Trust in Integrity) wuwds auidalaninanu

o i P23 v a I3 H £ A o A
daimmadrhonisazlasunmsnevauasnatduidnanndndhonialuewiae Fidasmarsan

NNaNUTaFAgLazANNTatavadreNIzaauFKaY (Roberts et al., 2003)

2 Py . = 2 A,
AT 19 lkAINLBB8INT (Trust in Benevolence) w8 Auldalanina:
vl,@i”%'umi@uaLLﬂﬂfﬂﬁﬂﬁﬁqum LLaz"L@T%’mJiziwﬁaamaum@;awwauﬁdw:"l,aj"lﬁﬁﬂﬁﬁﬁ

Taanaanwislifiana (Roberts et al., 2003)

AagNNLbaIN1INa1sN0E (Affective Commitment) #u12f Al ssnui

INWIANNFUNBINAA11U 13 (Roberts et al., 2003)

@ § 6 . . ' a
ANNTALEILHBINIINDITNL (Affective Conflict) wanody anubaiiduiag

o o { ' 1 A
anuautadla uazanulnssnddednaonite (Roberts et al., 2003)

=< . . = a YR KR A
ﬂ'J'l&l‘W\‘l‘Wﬂslﬁ] (Satisfaction) Wy18Dd ﬂ']‘i‘l_qlﬂﬂaﬂizqu'ﬂﬁﬂﬂiﬂugﬁﬂuﬂﬂ(ﬂl(ﬂﬂﬂﬂi
a a &a o v a “ . a A v v a A v
WIguneudssruMINEI BN ml%m@mmm@mamammz"lmuluamﬂm ﬂ’]ﬁd“ﬂvl,(ﬂi‘ﬂ
oA = ° ' a & & 1 R v a AN v o
vLaJLwmwamamm’]mmm@moqﬂﬂauuﬂvmwawahmmﬁlmuLﬁuvlﬂmum'mm@mo

yﬂﬂaﬁfuﬁl,ﬁ@mmﬁawalﬁl (Kotler, 1994)
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3. fedanisanuaunuasunswladzas (Franchisor Supports)

nrvensalediTaiivesgsfaunwlrdieundyniudynigdasiadieg &
NWITBNYAIANBUABIALEaTINITNIMAT (Failure Rate) va9ginaunsuwlodwuindaa
2/l 15 0430 afidud (Bates, 1998;  Castrogiovanni, Justis, and Julian, 1993)
Holmberg and Morgan (2003) 5:1Jqd1ms§mmmmaagiﬁ%LLWiu"LmﬁﬁfuLﬂuﬂszLﬁuﬁ’mytyLLazﬁ
(% v Ql g =Y { ] o v ~ Qs H 1 1 o =
AATIMNIINULRANNNT WLz oz FUT NN inlwnIdnendasuNginadanudtsa

a ) A Ao A ° 9
28473111 LI MR LTS adNNI TN TIIWInNIN IR AN ERLe

dl s > 1 Qs dgv o =3 a ai o Q 1 é £ 1

VuNeauIunniIn ariiannuduTIvesgsnandnyed1anis laun ATLNIN
AUFNWUS (Relationship Quality) 3zwinagen lddrazidug@anugany guaanunadian
Nand Bia Qﬂ“’@]ﬁ‘h%u’mf@qﬁuﬁugmﬁ@ atIN LA NAIINIA BRI STUIURAILIW L6
g v & = I3 o s = % % 6 a 6
°ﬁ1‘vxmumﬂi:mumwwmmy°11aomiﬂﬂmqmmwmmauwumaoqanaﬂmzuuuﬂm‘lm
(Frazier and Anita, 1995; Hopkinson and Hogarth-Scott, 1999) ANNINUNIBIUWILNHY
ms'i'a"[&iﬁmu%”aﬁﬁﬂmiﬁnﬂﬁazhm%aﬁ'uﬁmﬁ'uﬂaﬁ'ﬂﬁﬁwam:‘ﬂuda@mmw

ANMNFNNUTUW T e (Franchise Relationship Quality)

3.1 ﬂ%ﬁ‘ﬂaﬁua%uwadLtﬂsuvl"m‘%ai‘ﬁ'nqmmwmwﬁuﬁ'uﬁ‘uﬂiulmf

(Franchise Support vs. Franchise Relationship Quality)

v ¥ '

lunsdinwatel gastunazAnsmlassfidinansznudaszaugmnnaNUFNRUS

: & & & aw A, oA A AR
seninaunsulodraSuasunTulodd I InuNIBWIteNEIwIN NuEnuIsandanmn

= eaAA | a ) & eV ¥ a o
anudinalaasunsulrddniidefansiunssiuayusasunulodses laun nuidbvas
Foo et al. (1998) ldrmsdnsluiaszasanuinalivasunuloddnddonsaivauu
va3unTulodsas (Franchisor Support) zasgsiaunsulrdludszimaisalus Ganuiiwala

{ o a 1 2 - v v 'V . .
WuasdlsznaundayedinilineinTiaszauueIg MAINANUFUHRLT (Relationship
Quality) LaTEINAGaANNFNNUTIZRINIuNTU lvdras-unsulodd (Franchisor-Franchisee
Relationship) leluszezen
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ﬁa’m%”wmﬂmuﬁ"l,@i"ﬁ’lmiﬁﬂmqmmwu?ms (Service Quality) .uaaudsidins
da AUNTWANENWUS (Relationship Quality) (Crosby et al., 1990; Roberts, 2003)
I@]Elﬁ;’svlﬂlu‘qiﬁﬁ]iizUﬁJLLWiuVL‘E& LLWiuvLm?Tsﬁai’ﬁﬂﬁ’]ﬁgLLaLLa:aﬁuaguLLWm%éﬁ
Lﬂ’%‘ﬂuLaﬁaumﬂﬁﬁﬂ’mwdwfﬂﬁu?ms (Service Provider) Wasi3ULU3NT (Customer)
nasiuayuvesunnlodoas (Franchisor  Support) 3aidTouldnunisuinisdiunis
aﬁuagmaaLLWsu"L%ééﬁm?ﬁﬁ'@sLﬁLmwal‘m"lfﬁs?%

nnnanaaind1 Jaduldlddn dasunsatuayusasunsulodses (Franchisor
Support) 1azidutabnasnanznudagunInANNTNRRTIzRIIUN IRl TdTa SUAzILATUNW

0 bURT (Franchisor-Franchisee Relationship Quality) @28

3.2 avAlsznauvasnsaRuapusasunsulzd (Elements of Franchise

Support)

Foo et al. (1998) ldiauanatiuayuvasunauled (Franchisor Support) fsznoy
vl,ﬂ@ﬁ“wmsaﬁfuméu 6 u lalA (1) msidanyinafiag (Site Selection) (2) MIFULAUUNIT
218 (Sales/Field Support) (3) mslddunsdinsslsnmnogisaaiias (Ongoing Advice and
Consultation) (4) NMIITLURZWAU (Research and Development) (5) MI N H LA FILETY

3218 (Advertising and Promotion) ka2 (8) MIAALABNTWNa1LLaa3 (Supplier Selection)

atslafionn lumsduaduAudnlunuisoiseswesmsaiuayuunsuled wud

.. et A:i o v =S n:l di L= £ 6

nsfinausy (Training) eaudsnadsidnandnsuinluiaswasmaaiuayuduunsulod

(Marie-Raphaéle Davey-Rafer, 1998; Anderson and Weitz, 1992) mstinavsudalaindn

tassddgnunsuloddldlsznavlunisdadulanimu (Price, 1993) midszuunisiinavy
{ o v ~Q ~Q &/ U v e v

nazvilidszinimwaayaainigeidu dawalizduanuiiwelazasgnduazyaains

Y
§3UUa8 (Choo and Bowley, 2007)

NNAGHARINENTIA ;d“‘iﬁ'ﬁqﬁﬁﬂaiﬂﬁmmiﬂﬂam&l (Training) LA QNAN T

dududsdasvasladunmssiuayuvasunuladses (Franchisor Support) 284 Foo et al.
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v
a

o & @ LY = o o o %) g
(1998) aaviu dadumiatiuayusasunaulodaidadudulmandniunisdnsaish 3ad

(3 < 2 6 =~ a Aav o &
adAUTENOUNIE® 7 adalsznay I@]U&Iﬁ&l&]@lgﬁ%ﬂ’ﬁ’)ﬁ]ﬂ@d%

a A L 6 [ 4 . = a @ 6 o
aunAgIun 1 mIsiuayuesunsuladsas (Franchise Support) iaaduwusnu
auarnauFuNussznitsunIulodoesuazunWsulodd (Franchisor-Franchisee
Relationship Quality) snuanatdalaluainasingaiia (Trust in Integrity)

a A L 6 [ 4 . = a @ 6 o
sunAgIun 2 mIsiuayuasunuladsas (Franchise Support) fauduwusny
amarwaudunusizndtsunIulodoesuazuwsulodd (Franchisor-Franchisee

Relationship Quality) suanussalaluniuidaans (Trust in Benevolence)

auaAzIun 3 miatiuayusadunsulodwas (Franchise Support) faudunusny
amarwaugunusizndtsunIulodosesuazuwsulodd (Franchisor-Franchisee

Relationship Quality) f1%4AuENWHBINANE1INTE (Affective Commitment)

auaAz a4 mIstiuayusadunsulodas (Franchise Support) anudunusiu
auarnauFuANusszndtsunIulodoesuazuWsulodd (Franchisor-Franchisee
Relationship Quality) suauTaLedLasunana1sual (Affective Conflict)

auNAz A 5 mIstiuayusadunsulodas (Franchise Support) audunusiu

auaInauFuANusIzndtsunIulodoesuazunsuleodd (Franchisor-Franchisee

Relationship Quality) suaNNINala (Satisfaction)
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Franchisor Support

Site Selection

Sales/Field Support

Ongoing Advice and Consultation
Research and Development
Advertising and Promotion
Supplier Selection

Training

HA1

Franchisor-Franchisee Relationship

Quality
[ ]
[ ]

Trust in Integrity
Trust in Benevolence
Affective Commitment
Affective Conflict

Satisfaction

MWl 3 nIBuLUIAAUEAIANNFNNUTITRII N IRiUaYuvasunuladTas (Franchise

Support)

wazfunInauFNRuTIzndsunIulodrasuazuWsulodd (Franchisor-

Franchisee Relationship Quality)

eYRELN G °mu@ﬁ1ﬁmmaaﬂﬁ]?ﬁ’ﬂﬁLﬁmﬁaaﬂ”ummffmkmmaawalmvlma? 13

%
v A

@

J

nsanuaunpasunsnlydnas (Franchise Support) nanafia n1sdfiunmie

Aansrununsnlodsesaa liliununsulasd laun nsiienvinanas (Site Selection) N3

aﬁuagumwm (Sales/Field Support) n3lAEILBzINuazUInE8E19daLikad (Ongoing

Advice and Consultation) ANTITBUAEWAIU (Research and Development) MW BMILEY

§ILRIUN13V1Y (Advertising and Promotion) mm”mﬁaﬂeﬁ'wwmmaa{(Supplier Selection)

WAz MIRNBUIN (Training) NazvhliTIRauwsklrddilszauanudnia (Foo et al., 1998)

= o o & . . = o 9 ua o o A
N1ILADNNILANGAY (Site Selection) NUYDI ﬂ’]‘iﬁ]@l%uﬂ’]iuuzu’ﬁnﬂE\J‘Y]LTUQT’]QJV

& A o A & o o A ¥ e A A
1%!5@\‘]?]E’]Gﬂ’]ﬁl,aﬂﬂﬂ’]l’aﬂ@]\‘]LLaZﬂ’]i’J'NLLN%N\‘]S’Iu LWE]SL%LLW?%VLTasﬁNIaﬂqaﬂQZﬂizaU

AU (Foo et al., 1998)
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NIARLARWNIV1 (Sales/Field Support) #WuNofiy nslwanuzIBwRoununu
1@l wn13L AR I IBNITIINIINITAANS PRaTuntin I 9289013 IR HIILAZ AN
miamanafiazliunsulrdddlamalunsfauazausamlsldnnige (Foo et al., 1998)

mMIAuuziuazlIne1at19AaLibas (Ongoing Advice and Consultation)
=3 s (7=} Yo o =4 1 1 Ai ai v a o a % 1
wanpfls mytalitinsldduusiussUinmadnsdadiaslunsnazligsfadudiulydadng
U lapditsdiitnmsuaziasasfianlslunsReansniusednEnw (Foo et al., 1998)

198 UANMT (Research and Development) A8 NIAARUTUAILAZHID
a 1 1 [ ; A v 6 L et =< 1 v
uInslniig sanangaaiaatsadiane inaldunsuloadlaiuanuiinaladanislinig
= { AI 1 v a AI [ e v g
suuauuAnyadliiugfa uaziintdanumansalunsudstuligadn (Foo et al,
1998)

MluHWILATHILEINNTTVY (Advertising and Promotion) #uNufd N33 1Wa

mﬂmwmw LRZMIANLABAINTTUNIINITANALNLINLFBAILAZUINNT NRINIID ﬁaﬁﬂiﬁ\‘]

v

HuslnalaatnsdusednEnaw (Foo et al., 1998)

2

=) [

[ > 6 . . a a Aa L3
nsAALRaNGNWaLaas (Supplier Selection) “uNwH4 N1IIANIANAUNIDNIN
fﬁ’mmﬁfmqﬁulﬁuﬁumﬂm’ﬂﬁasi'wﬁ@]mmwLLamumqama nwﬁamimsm@iasaaﬁug

I9INIBINRALIE (Foo et al.,, 1998)
=2 . = - = A %
N1SANaUIH (Training) MaNEfd NMIANBUTY (Training) RNNBDI MTNUNWANSE

a a A &/ 1 v ' 6 A
LL?G%GEL’% ﬂ’]iLWSJNﬂNﬁ@WIQG“U% LLE\]&ﬂ’]iﬂ’]f;l‘Yla(ﬂﬂ’J”lllfL%LLﬂ'L!ﬂE\]’]ﬂi“lIa\‘]LLW‘S%VL“EETSIT
(Oosterbeek, 1998)

¥ 6 . .
4. YNWSITNBIANT (Organizational Culture)

lagAugiuuds  sodudglddnunduatesesa  sondunsfng aondugina

wiaanUbluanwUedng danwuemiduinwiansundionanwaiianizar wazuaidnaziiu
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¥ Y
o A o ' 6

FONURYILANLADIAY N amﬂumzu@mmoﬁuag NIBLAINNLARZRDNUURIBDIANT

Urznavlddsyaaafidiiugiudunnnufa anude viauad Auandrenu smwdinu

- L= g o =3 ¥ -5 v o v

TR IAIWTITNAIANIIWAT &M TUNIANENTE ’muﬁﬁwaaﬁﬂﬂ@gﬂmmmﬁﬂmm
Aa v o ¢ , & & & o & & o o

wamzmm@a@;mmwmmauwuﬁizmwLLWiu"LmsﬁaiLLazLLWsuvme AINWIITNTUADI

N 1AANURNNY AN LazUILLANVAIINBTITUDIANT (35

4.1 m'lammmmzé'nﬂmwaai’m%ﬁimaaﬁns (Definitions and Nature

of Organizational Culture)

PNANVRVILVIAI “IAUTITY” 1uwau’n§,mmﬂ'm’1°ﬁﬁ'mm°@ﬂﬁmu N.¢1.2525
v 1 a AI { 1 =) v &/ v Qs U Q =
TWanuruiedn vunens “wqmﬂﬁmLLa:adﬁﬂuluwwa@ FIUUAILNY L’%‘ﬂugﬁnﬂﬂuua:ﬂu

uazyuloa %islwy;mﬂmaa@u"

TAIUBIINGIANT (Organizational Culture) WINBTN WULWHULBIANNTE a1fien
a o = Y ' @ a a .
ANUAA  LAaTNNINTEYIN smﬁmswwmagmﬂluadﬁmi wal O uRINTI LB UWINNG

wodAnsinvassandnneluasdnnueg (Ides Invgaw, 2547: 396)

ARTUINUTITNAIANTINTANEIATIN BUEDd Afuy AT LAZANNATARII
pa9FanEnluasdny  Agivussmagunaiugungdniwasaandnudazauluasdns  (van
Maanen and Schein, 1979)

Tausruadansidudetanidninadangdnisy nauwad uwazdseininalassinves
W% SRansznudansaanisneluasdnt lTudnazduwnsiionas n1aRand IR N1Y
daanla 35NIvn  1awsieadanT 9ay a'aNﬂlﬁgﬁfﬁmiﬁaoL‘%‘ﬂufuammﬁﬁ'@uuﬁﬁu

6 A v a 6 = a A
aaansialrmIusnisasansiysz@nian
1 6 a A 1A a o A ] [ =
LARZRIANIAULLUKNUANUTE Aoy ANAa LaznInTeynNuana1snuaanly 49
wWisuielounaiudiNdinadananssuaigneluasfng (Sweeney and Hardaker, 1994)

Afloy  anuda  uazusagud it udeiuguundnswvasaundnluesdns
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waninitaan wlowe ngunosd waztuaa i dun sz uInmMIMdunInMIveIasRnItLR g
(Williams and Attaway, 1996) wenainii Jamsysuassnssa=rianliifudoumliumsls
AMNAAYFaFIAN griannelu 1w wiinau Lﬂmmwaoms@mﬁuqiﬁa AnWARAT 1T
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4.2 Us2iAN209IMWEITNAIANT (Types of Organizational Culture)
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ﬁ@mju (Bureaucratic VS. Supportive Cultures)
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FAUTITUDIANTHUL A AIDLUUINITNIT NULUY Z BI8 LUUATaUATII (Bureaucratic vs. Clan

Cultures)
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4.4 IABDIINIANINUAMNINAMNENNWD (Organizational Culture

vs. Relationship Quality)
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NWITB84 William and Attaway (1996) NANMWUENTHATEITMUTITNEIANTYBIDOUAZ

HunanddaniswauianuFuiusszninadTauazune (Buyer-Seller

Development) (nﬁwﬁl 4)

Relationship

Buying Firm's
Organizational
Culture

Salesperson's
Customer-
Oriented

Behavior

Selling Firm's
Organizational
Culture

H3

Development
of Buyer-Seller

AN 4 WUUINREIINTWATDIIWBEITNEIANT (Organizational Culture) NAUFaNITNAW

ﬂamé’uﬁuﬁsmdn;ﬁaLLa:gJme (Development of Buyer-Seller Relationship)

Ann: Williams, M.R. and J.S. Attaway (1996). “Exploring Salespersons' Customer Orientation as a

Mediator of Organizational Culture's Influence on Buyer-Seller Relationships.” The Journal of Personal

Selling & Sales Management, 16 (4), 33-52.
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Franchisor’s Organizational Culture

. !

Franchisor-Franchisee Relationship Quality

e Trust in Integrity
e Trust in Benevolence
e Affective Commitment
e Affective Conflict

e Satisfaction

o

Franchisee’s Organizational Culture

AW 5 NIDULMIAALRAIDNTNAVEIIWUDTIINGIANT  (Organizational Culture) Nide

Qmnﬁ‘wm’]:LléﬁJwyuifLLWiuvl,"ﬁﬁeﬁai{-LLWiuvlfMg‘?j(Franchisor-Franchisee Relationship Quality)
> oq: =S o 1 o a > gl‘
aattn e lugnmdmuesundziuasii
auNAgIuN 6 Jaussinasdnsvesunswladsas (Franchisors  Organizational
Culture)  fanuduWusiugunInauFuNusunIulrdras-uWswlodd (Franchisor-
Franchisee Relationship Quality) suanugalaluanuingeiie (Trust in Integrity)
auyAgIUn 7 Jaussinasdnsvesunsuladsas (Franchisors  Organizational

Culture)  flannuduWusnugmainanuauiusunsulodsas-unsulodd (Franchisor-

Franchisee Relationship Quality) suanutsalaluainuideang (Trust in Benevolence)

28



auNAgIUN 8 Jausyinasdnsvesunsuladsas (Franchisors  Organizational
Culture)  HanuduWusivguaInausuiusunwlodsas-uWswlodd (Franchisor-

Franchisee Relationship Quality) @T’mm’]wgnw"’mﬁaammnmsmﬁ (Affective Commitment)

FuNATIUN 9 Jausyinasdnsvesunsuladsad (Franchisors  Organizational
Culture)  HanuduWusivguaInausuiusunwlodsas-uWswlodd (Franchisor-

Franchisee Relationship Quality) G nuaLeLihaIunanansuat (Affective Conflict)

awuﬁgﬂuﬁ 10 TawsITNeIAnIva NI luTas (Franchisor’s Organizational
Culture)  HanuduWusivguaInausuiusunnlodsas-uWswledd (Franchisor-
Franchisee Relationship Quality) uaNNRInela (Satisfaction)

A A

FUNATINA 11 TAuTIINEIANTVaIUNTUITHT (Franchisee’s Organizational Culture)
fanusuwusnugmninanudunusunsulodsas-usulodd (Franchisor-Franchisee
Relationship Quality) suanatdalaluainasingaiia (Trust in Integrity)

FuNATIUN 12 JwusIInasdnIvedunswlodd (Franchisee’s Organizational Culture)

fanusuwusnugmninanaudunusunsulodsas-unsulodd (Franchisor-Franchisee

Relationship Quality) suanussalaluninuidaans (Trust in Benevolence)

aunAz I 13 TausTinasanszasunsuledd (Franchisee’s Organizational Culture)
fanusuwusnugmninanudunusunsulodsas-usulodd (Franchisor-Franchisee

Relationship Quality) f1%auRNWLIHBINNB1INDE (Affective Commitment)
aunAz I 14 Taussinasnnsvasunsuledd (Franchisee’s Organizational Culture)

fanusuwusnugmuninanudunusunsulodsas-usulodd (Franchisor-Franchisee

Relationship Quality) suauTaLesLasunana1sual (Affective Conflict)
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FUNATIUN 15 IWUTTINBIANTVBIWN T lvED (Franchisee’s Organizational Culture)

q a9

fanudunusiugmninaNuauRusunIulodoes-unsulodd (Franchisor-Franchisee

Relationship Quality) fMuaNuWINala (Satisfaction)

Franchisor’s Organizational Culture
e Bureaucratic

e Supportive

&

Franchisor-Franchisee Relationship
Franchisor Support
Quality
e Site Selection
e Trust in Integrity
e Sales/Field Support
e Trust in Benevolence
e Ongoing Advice and Consultation
o Affective Commitment
e Research and Development
e Affective Conflict
e Advertising and Promotion
e Satisfaction

e  Supplier Selection

e Training t

Franchisee’s Organizational Culture

e Bureaucratic

e  Supportive

ANN 6 ﬂiauLLmﬁ@LLammwwé’uw”uﬁi:mwﬂﬁ)a‘"ﬂmmﬁfuagumaaLLWiuvlm%jai’
(Franchise Support) TWu5TIN8IANT (Organizational Culture) WAT ABANINAMNTUNUT

wiswlodsas-unsuludd (Franchisor-Franchisee Relationship Quality)
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5. HAN13ILNLNYIVDY (Relevant Research Findings)

giun lroaszuia. 2553, “Gniwavasiaunssnasdniniidenndnysunisvounugaustu
anuswalavasgnduduimdgvasninaunng: nadidnsvesisnmidznideina.”
IENINIAINIRBREIFATYINILINITAU 4, 2: 93-110.

LﬂumiﬁﬂmﬁaSﬂﬁwamaﬁwuﬁmaﬁmﬁﬁdagﬂLmumi"mmmmg;aLﬁummﬁa
walavasgndndudagveasntinauie  Huimudioufisszaunsldsduounisne
wpugsiiuanuianalavesgndududrdagseswiniiuwis Sruwnarudayanis
Uszrinsmaad auldun a1 iwa Meld 293w szaunsdnm uaz Uszaunisallunisng
Uszrnsfildlunisise fe winnuwnoivnulunssnidszneufanisnisdszning
Uszina 97u3w 500 ﬂwuaaluﬂéjmq@m%mmﬁﬁm@maﬂm 5 dszinn laun inwasuaz
gasmnIINeIMNT Fudrgdlnauslng niwenauasnatw ;ueud uaz inalulad wan1s
NARBUFNNAIIUNLNGNAI8H19 500 G289 LINUAMNFURUTITAINTAUTITNAIANIAL
gﬂu,uum?u’]U‘ﬁz,‘idl,ﬁummﬁdwalwaaQﬂ@TﬂLﬁuf%m”tymadwﬁmmmzl NINHIAN BN
ﬂi:"mmmam’ﬁﬁwa@agﬂLmumww@”\mdn atnalsfianunuanudunusfinauls
s:ﬁdna’i’@uuﬁﬁuaaﬁmua:ﬁ'ﬂwmzmaﬂs:"mmmam"‘ﬁ'ugﬂLLuumimﬂﬁ;ﬂ'ﬂﬁummﬁq

walavasgnandudrdyraswinnunodaimmesesuudziuuanaugaamn s

Roberts, K., Varki, S., and Brodi, R. 2003. “Measuring the Quality of Relationships in

Consumer Services: An Empirical Study.” European Journal of Marketing 7, 1: 169-196.
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750,000.00 8 1.8 850,000.00 1 2
200,000.00 7 1.6 1,100,000.00 1 2
1,200,000.00 7 1.6 1,600,000.00 1 2
700,000.00 6 1.4 1,950,000.00 1 2
1,700,000.00 6 14 6,000,000.00 1 2
150,000.00 5 1.1 6,500,000.00 1 2
1,800,000.00 5 1.1 10,000,000.00 1 2
1,900,000.00 5 1.1 12,000,000.00 1 2
900,000.00 4 .9 13,000,000.00 1 2
1,400,000.00 4 9 15,000,000.00 1 2

120,000.00 3 7 U 441 100.0
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a v a 6 ° a o
a9 18 usastayavesgIfwunswledd Swaunw 441 fanms Suunawens
= & : d @ { o a
a1 Sadiasud 2 0 69 15 D lasusuleddndenwdyan 5 4 duniga $rwau 271 fams

@ q

2"

Aaiflusasaz 61.5 vadadun Hegagynn 3 9 dwan 134 Aams Aadudees: 304 Heny

€

R

w10 4 4w 19 Nams Aaduiaua: 4.3 Jagawnn 2 O 9w 12 Aans Aardu

[ q

[

Jowaz 2.7 Joganyqyn 15 9 1wau 3 Nams Aadudesas 0.7 uaslengsgynn 6 0 dww

2 fans Aavlusasay 0.5

01319 18 Tayavasninaunanledd Suunauaredyan

ongaa (D) UIU Jouay
5 271 61.5
3 134 30.4
10 19 4.3
2 12 2.7
15 3 7
6 2 5
RIRLY 441 100.0

1.3 A1ANMANILTa N (Reliability)

MM 19 LEAINIUTHUNEUNITNARDUAIA NN TEN 0 VINIATIAA LT
Saszl,l,azéhu,ﬂsmwﬁammwé’aﬂﬁl,ﬁm‘faylaﬁa lag'ldidanain  Model Alpha 21060
= v & o o o o v
Cronbach’s Alpha TIHAVBINIINAROLLAAIIAAUIN VNaTIAVIeLUIRaN 4 aauls taun
a 6 6 o 6 6 6 o 6 6
mmuuagummuﬂmﬁmmas TAWTTINAIANITUNIU I TRTDT TAWTITNDIANTUNTW ITET ez
v o ¢ & & e o & o 2 o \ A
QRLI]’]Wﬂ’J’]3JmJ‘W%ﬁLLW‘iuvL’ﬁa‘ﬁaS-LLW‘iuvLﬁﬁ‘]j AYIng 4 audITinnseindstay Ya1aN
A A A ] @ & @ a ' o A a =
WL s nags lapii@n Alpha NakUaZRRINANUTaNRIFINGN 0.7 qqnmu:ds WasdSaumnay

o ' Y & v a . . & v & d
A1 AIpha maﬂnﬂ@]’)LLﬂiﬂauLLaz%a\‘]ﬂqiLﬂumaﬂaﬂiq Wi.l’l’]ﬁﬂ’]i;jﬁ“llu LL&@GI%L%WJ’]L@%QGﬁa

o o

' 7 v = ' A A o Y o a 6 aa v
ANINRIIVINAW wmwmL%anauazmmsnm"l,ﬂsl"ﬁmmﬂm‘nz%mmnm@a"lﬂvlﬂ
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@139 19 @1 Cronbach’s Reliability Coefficient Alpha U89la383d87aU0IALUTBRIZUALAD

wilsenw Lﬂ%'zlmﬁsmﬁaw,l,awé’amnﬁwﬁagmﬁa

1 [ v &
. NAawLNY  Kaglny
Ay o - . -
VAN VANADI

aulsdase 1: maakuaunvasunswladnas (Franchisor Support)

-mMadenyinafias (Site Selection) 79 94
-miaﬁ‘uagumimm (Sales/Field Support) 72 .96
M3l unsinusssnmesrsdoiio (Ongoing Advice & Consultation) .82 .97
-MIIVVURSWAIN (Research and Development) 71 .98
I HNLRERILESNANTY (Advertising and Promotion) .75 97
-mMIfaLRanTWNaN8La83 (Supplier Selection) 78 98
-mM3Anausy (Training) 82 98

Audsdase 2: ImnssInasansunswladnas (Franchisor's Organizational Culture)
~Tausyinasdansuuylaidaneu (Bureaucratic Culture) 79 84

-f@uuﬁisuaaﬁﬂmuuﬁwﬂ;u (Supportive Culture) .81 .86

Audsdase 3: YmnssinasansunIwlads (Franchisee’s Organizational Culture)
~Tausyinasdansuunlaibantu (Bureaucratic Culture) 74 87

-f@uumsuaoﬁnmuuﬁmq’u (Supportive Culture) .78 .92

o @ o 6 R . .
aaunilsaa: amnINANNSNNWD (Relationship Quality)

senudelaluanuiidedia (Trust in Integrity) 78 93
_anuidalaluninuidoens (Trust in Benevolence) 79 .96
-m’m;dﬂw”mﬁaammﬂa'ﬁmﬁ (Affective Commitment) .82 .89
_anutaudaiiosnnanatsuel (Affective Conflict) 71 92
-AMuNIwela (Satisfaction) 81 94

RINEAG  NTAATIZRANUUUTENDVRINNATIA  WANTHI1INAT  Cronbach’s Alpha  G9azdien
—_—

21w 0 < o < 1 anlnsidssny 1 mnLLamdwmmS’@ﬁmmmL%aﬁaim‘”vqa LRTIZABINAN

TLAUANMULTONWYBINIATIABWIANIANT 0.7
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v

1 A a ¢ 1 aAa A L% %
AN 2 AAINTHANFDALUDIABVDIN I T

2.1 nyanuanwasulswladzas (Franchisor Support)

mmﬁuagmammﬂmﬁmas{ (Franchisor Support) § 7 é7% laun 1) msienyiua
TR (Site Selection) 2) mmﬁfmgumimw (Sales/Field Support) 3) MslAFLUzILAY
USnwraghadatiies (Ongoing Advice and Consultation) 4) N13338LazAMUW) (Research and
Development) 5) ML HNLRTEILETNNITVNE (Advertising and Promotion) 6) nMIAaLRaN

TAWAELDDT (Supplier Selection) LLae 7) mnausu (Training) AILFAIlUANT1 20

1719 20 Auedn (X ) usdudesunanasgisn (S.D) miatkuauuvasunulodsed

(Franchisor Support)

msidanvniafies (Site Selection) X
n=441

FS1 m3danviiafias (Site Selection) 489 .99
FS2 miaﬁfua‘l@mmﬂ’m (Sales/Field Support) 4.74 .94
FS3 msliduusiuazUSnsnatadaiiias (Ongoing Advice and Consultation) ~ 4.68 .97
FS4 My39uUazWalw) (Research and Development) 4.68 91
FS5 mslawanuazadldsunI 318 (Advertising and Promotion) 4.66 .93
FS6 MIAaLianTwwanataas (Supplier Selection) 495  1.07
FS7 m3Rnaus (Training) 502  1.01
duadolasTin 480 097

v A ) P = & o v A = A d'
%NPIULV\@Z VUINIIAN 6 J2al I@]ﬂ"ﬂ 1 RNYD Lﬁu@?ﬁuaﬂﬂq@ LR 6 RUIYDY L‘Iﬁ%@l')ﬂ&nﬂ'ﬂq@

INANTN 20 usAIAUAlE (X) wazANdBuuuNIaIgIn (S.D.) VaINIARLAYL
vaunswlrdseT (Franchisor Support) 7 a1 luyusadvasunulodd $1uau 441 dratne

wudh lumwnaszaunssiuayuvesunswlodsasiuwi linagluszaudaudnigs (duade

lag373 = 4.80) I@Umiaﬁfmguﬁmmsﬁﬂamm fldlafogiga (FS7, X = 5.02) 7848441
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ldun sun1saaiananwansieas (FS6, X =4.95) munisiienyinianes (FS1, X = 4.89)
@Tﬁumiaﬁuagumwm (FS2, X = 4.74) ewmsbiduustiuazysnunatnidaiiiad waz
dumsiTpuaziam Sauduadolunisaiuayuyiiny (FS3, FS4, X = 4.68) uazdu

MIlaB LAz EILEINANTNY (FS5, X = 4.66) Aud1al

v Ao

2.1.1 MalRanyianas (Site Selection) fnoufldiadsnuunimue 5 98

a4 LL&@GI%@HT]G 21

@139 21 Aade (X ) wazAndeauun1aIgIn (S.D.) mmﬁmgumamﬂm%ﬁéna{ AUNT

LlRaNYiLaNed (Site Selection)

o a4 & X
mMILRanyianas (Site Selection) S.D.
n=441
STS1 ANIEILARNNTLA NN AILAZNNTINILNIEITIW IALATIN Y 4.83 1.07
leagamanzay
STS2 ANIEILARNNTLAANYINLANAILAZNNTINILNEITIW A LATINN 4.91 1.08
dl v Qs v
NN LAANSIN LI
STS3 ANIEILARNNTLAaNYIILANAILAZNNTINILNIHITIWIRLATIN Y 4.91 1.08
MoanNaNlanazIInis)
STS4 ANIGILARNNTLAANTINLANAILAZNNTINIWEBEITIWN TN [ AvINwaiwla 4.81 1.16
STS5 @LLaLLﬂ:lﬁﬂ’N&Iﬁulﬁ]luﬂ”lﬂgaﬂ‘ﬁﬁLﬂﬁﬁ%m:ﬂ’ﬁi’mLLN%B:‘]%%IﬁLLﬁﬁ’]% 4.98 1.14
dadslagsiy 4.89 1.11

v A a A = =3 ¥ v a = & ¥ A
‘V\&I']EIL‘VWJ: U1AII9N 6 T I@EIY] 1 AUNYDI mumwamq@ LRE 6 RULD L%u(ﬂ'lf;lll’]ﬂ‘ﬂq@

NANTI0 21 UEAIAILARE (X) LLa:@hLﬁmwummg’m (S.D.) V8IN13
aﬁfuagmmaaLLWiuvlmfeﬁa{@TmmiLﬁaﬂﬁﬁLaﬁ'@% (Site  Selection) lusuuasvaIunTulrdE
IUIN 441 Q28819 WUIN menm:@”um‘saﬁfumql,wnaoLLWi%"L%f?Sﬁﬁ@TWﬂﬁLﬁE}ﬂﬁﬁLa
ﬁ@%ﬁumiﬁuaglus:@”uﬁauﬁwga (Fnadolasin = 4.89) lasunsulodfianuifinid

& & o A o A& o o Y &
LLWiuvLﬂjaeﬁaiﬂLLQLLﬂzIV\ﬂ’J’]&Jauiﬁlluﬂ’]ﬂﬂaﬂ‘ﬂ%a‘ﬂ@ldLLﬂZﬂ’]i’J’NLLNuNGi’]%sL%LLﬂLLWTH;VL?IWIT
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agﬂmm‘”ugaq@ (STS5, X = 4.98) 7998431 ANIELABNIILRNTILANAIUAZNITITIUHN KK

1Y
o

FRIAUALNIU I TFTAUN LA NaIN LT LaZHNITEILRUNITLAA NI AN AILAZATTIVI NN

v

Hulrununsulogdasanudnlanazsiass (STS2, STS3, X = 4.91) Ansduiunisdan

AUANAILAZNNTNILE BRI WIALA NI lod T leagnamunzan (STST, X = 4.83) uaziinng

Fiuwnsdanianadnaz M NN I uni I unswlosdaula (STS4, X = 4.81)

ANAAL

Y Ao

21.2 miaﬁfmmumﬂw (Sales/Field Support) Fanunliiadswin

NIRUA 5 To AILAAIIUATTI 22

a4 22 el (X) uazAndedunanasgiu (S.0.) miasuayuvaiunsuladsas drunns
SULEUUNNTINY (Sales/Field Support)

a ) X
MIFBUIBWNIIVIY (Sales/Field Support) S.D.
! n=441
SFS1 ﬁmw‘hLﬁummﬁfuagumimwUlﬁuﬁﬁ'm"lﬁasj’mmnmu 4.75 1.04
SFS2 ﬁmiﬁﬂLﬁummﬁum‘;’umwﬁU‘LﬁLLﬁvhumuﬁ"LﬁmnmﬁuvH 4.69 1.02
SFS3 fimyduiiunssiuayumanoliuivhudioanudalawazmeds 4.71 1.04
SFS4 ﬁmw‘hLﬁumimsaﬁuagumimwﬂﬁﬁﬂﬁﬁmﬁﬂa 4.84 .96
SFS5 @u,aLLa:’Lﬁmwau‘lﬂumsaﬁuagumwwﬂlﬁLLrivi”nu 473 1.02

' A
dadslaysiy 4.74 1.02

v A a A = (=3 v v A =3 & ¥ d'
‘V\&I’WL‘VWJ: VAII9N 6 T I@]EIY] 1 AUYD mumwamq@ LRE 6 BUNLD L‘Vﬁu(ﬂ'l[lll']ﬂ‘ﬂq@

NG 22 UFAAILaRY (X) wazAdodunuIaIgn (S.D.) 2893
siuayuvasunIulrdmaSaun1Ietuayun1Iu1L  (Sales/Field - Support) luyuuaduas
6 o s 1 1 s e 6 6 v
uwwlodd druau 441 drads wudh lunwnvszdunssivayusasunsulodsesduns
suvauunIeiun livegluzaudendigs (@radolasnin = 4.74) laounsulodEd

& & ca o A v A o o e o '
AMULAKIN LL‘V\IiuvL?jﬁ‘]jaiﬂJﬂﬁiﬂﬁL%%ﬂ’]iﬂ’]iauua‘%uﬂ’]imﬁEJ‘Y]‘Y]’]IV\LLWiuvLﬁaéﬁNuiﬁ]aglu

JZAUGIFA (SFS4, X = 4.84) 3a3n9an msdudiumssivayunisnsliudunsuwlodd e
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athaaNzaw (SFS1, X = 4.75) quauazlianuaulalunsmivauunsnsliudunswlodd
(SFS5, X = 4.73) insdiunsasivagunisnsliununsuledddoanudulauaznaii
(SFS3, X = 4.71) uazlimiduiunssdiuagunmangliuiudsuloddarnnlaanasnuld

(STS2, X = 4.69) MuUSAU

213  mIbAduustihuazdSnmnetnsdaiitad  (Ongoing  Advice and
Consultation) FONNALTIATTIUIUNIRNG 5 TD AILFAI LAY 23

@139 23 AaAY (X) wazandoauuuaIgan (S.D.) miaﬁfuakmmaaLLWiu"L‘*ﬁésﬁa{@Tmﬂ'ﬁ

TduusihuazdSnenatnidatitas (Ongoing Advice and Consultation)

Y o o 1 ! § . . . X
mslrduuesinuazdIneacnidaiitas (Ongoing Advice and Consultation) A1 S.D.
n:
OAC1 dnmleunzsinuazilSnunlvinvinnag1idalhasuastnuz sy 4.72 .99
OAC2 Im3sbidunziiuazdSnunliinvinwagiidatitaseun laanadsnis by 4.67 .98
OAC3 Im3biuuziiuazlSnsn liinrinnatnsdatitasalraanuiaala 4.66 1.07
LRTIIALSD

OAC4 IimshidunziinuazdSnsnatissatitasnyinlwvinuwinla 4.64 1.02
OAC5 @LLGLLatlﬁﬂ’J’]Nﬁ%iﬂuﬂ’]ﬂﬁﬁ%m:ﬁ’]LLﬂ:ﬂ?ﬂH’]SLﬁLLﬁﬁ’maEi’]x‘](?'iE]Lﬁa\‘] 4.69 1.03
' A

fadolaysin 4.68 1.02

v A a d' = =3 v v a = & v a
‘V\&I’WL‘VWJ: 19NI9N 6 LAY I@EI‘YI 1 AUNYD L‘V\%@]'Jf;luﬂil‘ﬂﬁj@] LaE 6 RUNLD mummmn‘nq@

NI 23 wEAIAadE (X ) uazdndoauuanasgu (S.D.) RELISTEAN
pasunsnlodrosarnnislidiunsiinazlSneiasgiidesfias (Ongoing Advice and
Consultation) luynuasvasunsulodd duau 441 drees wudr lunwnuszaunis
aﬁuagmaaLLWi%"l"ﬁﬁ%ﬁ@Tﬁ%ﬂﬁﬂﬁﬁﬂLLuzﬁWLLazU’?ﬂmazhwimﬁaaﬁLLmIﬁuagﬂmm"‘u

dautnags (duadslassin = 4.68) lasuWsulrddiannudui uWsulodsailnagld

dunzihuazlinmliuniunsulodfadnadaiftosuazinanzanagluszaugiga (OAC1, X =

4.72) 7048931 quanazlianuaulalumsliduuziuszuinmliudunsulodgadsdaiiias
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(OAC5, X = 4.69) imsliduuzthuazdInuldununsuloddacsdaiitasaun laanasnu
13 0Ac2, X =467) fimslidauustihuazdSnsnliununsulodbatnidaiiiasdriannuidy

lauazsiaisn (OAC3, X = 4.66) uasiimsliduuzsihuazdInunagndatiasnyinlwunsn

|osgdaiula (OAC4, X = 4.64) audnaw

Y Ao

2.1.4 MAWLAZW@U1 (Research and Development) f1anNN15IaTd14I%

NINNA 5 1D AIUENI AT 24

@139 24 ALRAY (X) wazAdoauuuaIgzIn (S.D.) miaﬁfuakmmaaLLWiu"L‘*ﬁésﬁas{@Tmﬂ'ﬁ

BUTNAWT (Research and Development)

aw o X
NNTILURENAINT (Research and Development) S.D.
n=441
RDT1 mylsuasnamfniiuazusmslna g Inunviuldagnanunzan 4.66 1.03
RDT2 fimyidsuasnam Fusuazuinislnl g ldunvihueananldanasninli 4.71 .87
RDT3 fimyissuaznamausuazuinisln g ldunviuarsanuaula 4.68 93
LATTINLI?
RDT4 4mM3I98uasNaFuAILazuInsing g N lnvinwiule 4.63 94
RDT5 guauazlianuaulalunsddouazWamnfuduazyinmalni g 4.72 97
Tty
. a
Auadslagsa 4.68 95

WANELAG: ANATIAL 6 LA lagf 1 Bulong Winsuaunge uaz 6 RN AU BNNNNRA

NANTIH 24 uAAIFLAAY (X ) LazA DI LBINGIg (S.D)) QREGISTEI
vasunTnlodeidun1aidbuasnaw (Research and Development) luyunasvasunsulad
T I 441 @889 WU Iumws’smz@”um'iaﬁfuagmmaaLLWsu"Lm?sna{@Tmmﬁﬁ'mLa:
wanniiuw likuagluszaudaudnags @uadolassin = 4.68) lasunswlrdddanudiuin

6 6 a (% Aa v = a Y a 1l % ]
LLWsu"Lﬂjmammig wauazlianuanlalunisissuaswamwduaiuazuinslind gliun

uwsnloddagluszaugege (RDT5, X = 4.72) 3048401 InsiduuazWamnFuduazuinig
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Inai glrununsulosdarunlaanasnild (RDT2, X = 4.71) in3IsauasnamFuauaz
vimslnd gliununsuloddarsanuidulanazsiaisy (RDT3, X = 4.68) An3IT8UaTNMU

Fueuazusnvina glaununsulodd laadrananzan (RDT1, X = 4.66) uasin1319auay

Wl awaLazusIsind 9 A ldunsu loadainla (RDT4, X = 4.63) musay

2.1.5 MIlWBUILAZFILZINN1ITUY (Advertising and Promotion) snanuls

>

ANIUIRIINNG 5 T8 AILaaI L1379 25

@139 25 Aady (X) wasAndoauuuaIgan (S.D.) miaﬁfuakmmaaLLWiu"L‘*ﬁésﬁa%”@Tmﬂ'ﬁ

T H ARSI (Advertising and Promotion)

o - - . X
M3l BULAZRILEINANTNE (Advertising and Promotion) S.D.
n=441

ADP1 inm3aaniInislasanuaz gt g sum g lwunvinn laatnanunz sy 4.57 1.04
ADP2 §m330n13n3lal o uaz®aasunm e liinvinueun ldanasnw by 4.68 .96
ADP3 1n133anInIlasanuaz gL asun e lvnaviiuaiganatallanes 4.66 98
TI90L52

ADP4 §mM330N13N13 M 4o LaSRILRINN IV aNTN LAY Nl 4.66 .96
ADP5 QLLaLLaﬂﬁ/ﬂ’J’lNaulﬁlluﬂ’li’tﬂw@m’]iﬂ’lﬂ%l‘]:m)nLLﬂzﬁdLﬁ%Nﬂ’]?ﬂ’]EI 4.72 .94
' =i

aaaglaasin 4.66 98

WINELAG: ANATIA 6 AU Taun 1 wunws WiudsasNgn Wz 6 nanuii Wnd8NNEn

NINTW 25 usaIdaly (X) uazAndonuuanaszu (S.0.) mIaiuayu

pasunIulrdasanunslasmnuazdasun e (Advertising and Promotion) luauuas
A o et 1 1 et Ced 6 6 v

VU TUlEdS S1mau 441 drad wudh lunmmuszaunssiusyuasunulrdoaidnn

milasanuazsuasumIneiunliuegluszdudendigs (@uadolasmy = 4.66) lay

A A G 1 6 6a v Qs
un s lragIan AR LLWiu"L%asﬁammsgLLaLLazslmmmaulﬂumsmmsmﬂmwmu,az
a'al,a%umwwaglfl,m:@”ugaq@ (ADP5, X = 4.72) 3848487 HN1390n1IMslasanuey

gauasumIeliuiunsuloddanunldanasnull (ADP2, X = 4.68) dnmsaanismslason
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Uz EIL RSN AT AL AN T DA aaNuLAN LA TIASY  LazdNNTIANITNI LA IR
' a A o [ e ) % . @ - ~
gagTunsmenvnliunsulodddulaagluszauirinii (ADP3, ADP4, X = 4.66) uaziinmi

IamInmslasanuazdissyn e lilnviiuldagiananzan (ADP1, X = 4.57) audau

Y Ao

2.1.6 MInaLianTwwaeLeas (Supplier Selection) faNNALTIANIUWIN

NIRUA 5 To AILRAIIUANTI 26

@134 26 AIadY (X ) wazanduauuiaIziw (S.D.) mmﬁfmgu"uaaLLWsuVLm?Tsﬁas“@Tmﬂ'ﬁ

AALRaNTWNANELE8S (Supplier Selection)

MIAALABNTWNANELBDS (Supplier Selection) S.D.
n=441

SUP1 ﬁmw‘”mﬁmqﬁuﬁa;j”@ﬁimmﬂi‘@lqﬁﬂﬁl,l,ﬁvhuvlﬁazmmmmu 4.92 1.14

SUP2 ﬁmﬁ@m’?@qﬁuw%ag\]’”@ﬁ‘immU’T@]qﬁulﬁuﬁﬂmmuﬁvl,ﬁmnmﬁ'uvl,’? 4.95 1.10

SUP3 ﬁﬂﬁ'ﬂ”@mf@lqﬁuﬁa;ﬂw@ﬁimmm"'@lqﬁulﬁl,l,ﬁvhuﬁasmwtﬁuh 4.91 1.13
LRTIIALTT

SUP4 ﬁmsa”@ma”@qﬁuﬁagﬁ'@ﬁimmm”@]qﬁuﬁﬁﬂﬁvhuﬁulﬁ] 4.99 1.06

SUP5 gLLaLLaﬂﬁmwuauiﬂumﬁ@mi’mqﬁuﬁa;ﬁ'@fﬁmmm”mqau 5.00 1.12
Twunvinu

' A
anafulassin 4.95 1.11

@ A a A = 3 v v d‘ = 3 ¥ A
‘V\&I’]EIL‘VWJ: 119319 6 Iz I@EI‘YI 1 AL mumwamq@ LRE 6 BN mumﬂmﬂ‘nq@

NN 26 UFRAIAUARY (X ) wazANdIUuINaIZIU (S.D.) MIFHUYH

204 unsnladsasdumdaiiangwnanuiaat (Supplier Selection) luyunasvaunwlodd

o '

Fman 441 aradne woh lumwsvszaumsaiuauusasunsulodse fdmnisdaiian

fwwanpiaaitumiliuagluszaudeudnegs (dadolassin = 4.95) lasunsuloadd
~ 1 6 =} v > [ a A Yo o '

anuinit wlswlodoeilinisguanazlianuaulalunisianiiagduniagiadinine

a

Tanauliun unsulrdFerdluszdugiga (SUPS, X = 5.00) 899w In1sdaniiagaunias

9
]
a o

admiheiandunildunsulodddule (SuP4, X = 4.99) insdaniiagauniagia

U
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v

Fmhedagduliuniunsuloddaranldanasnuld (SupP2, X = 4.95) imsianringdunia

admiheiagduldudunmuloddldotaunanzay (SUP1, X = 4.92) uazlimidam

L) '

1anAunIaL mmmm’i’mqﬁulﬁuﬁLLWmVlmé?G"ﬁ@Taslmml,ﬁwlal,l,a:s'm% (SUP3, X =4.91)

(Y
Y A o =

2.1.7 MINausy (Training) faNNIEIATINMIBNIANG 5 T2 AILEAILY

@134 27

@139 27 @ady (X) wazAndeaiuunaIgan (S.D.) miaﬁfuakmmadLLWiu"lmésms{@Tmmi
Rnausu (Training)

X

M3inausy (Training) S.D.
n=441

TRA1 ﬁmﬁ@mimsﬂﬂamulﬁuﬁﬁmﬁaqﬂmﬂﬂawhu"l,éfasmmmmu 5.00 1.06
TRA2 finsaannsinausuldinviiuenanldaanasnily 5.04 1.05
TRA3 finssaniniinausuldunviiuasanuiaslanazsiais 4.99 1.07
TRA4 §mM39an1IMIANaUTNNYIN IAYINTwaL19 5.05 1.01
TRAS5 QLLaLLazlﬁﬂawwauialuﬂﬁiﬁ’@ﬂﬂiﬂﬁsﬁﬂamwslﬁuﬁvhu 5.00 1.05
' A

dadslaysin 5.02 1.05

v A a A = =3 ¥ v A = & ¥ A
‘V\&I']EIL‘HG‘]: NAIQN 6 IzaU I(ﬂEI‘YI 1 AY80 mumﬂuamq@] LA 6 BRNILDY L‘Vi%(ﬂ')ﬁlll’]ﬂ‘ﬂq@

\ A Ty oA oy
NANTN 27 UFAIAIAAE (X) uazdndesuuanaIgn (S.0.) nIsiuauu
104 unlrdsesdrunisiinausu (Training) luyunasvasunswlodd druan 441 dradne
wud lunwnuszdumssiuayusesunswlodraidunsinausuiiuuw liuagluszdugs

(@uadslassy = 5.02) lasunsulosdgianuanin ulsulodses dnisaansnisinausun

ldunsulodfiulaagluszavugege (TRA4, X = 5.05) 3898931 fmdanisnisiinausy

Taununsuloddannlaanasnuld (TRA2, X = 5.04) imssanmsmsinausuliuniunsulod
= =} 6 £ 1 v s
snmaqammmaaLLwiu"LmaSﬁ"L@amammzau LLazgLLaLLa:lﬂmwaulﬂumimmimi
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Anousuliununsunlod® lussauinnu (TRA1, TRA5, X = 5.00) uazfin13sansnis

Anausulvun wisnloddaroanudulanaziiad (TRA3, X = 4.99) aud1au

2.2 {m%ﬁiiuaoﬁfﬂiwmLLﬂi%1%§%a§(Franchisor’s Organizational Culture)

TAUTIINBIANTVaIWN T ludwas (Franchisor's Organizational Culture) wiidaanidn
2 dawian ldun Jausssnasdnauunliiiontn (Bureaucratic Culture) UazIWUTIINAIANT

wuuHaneu (Supportive Culture)

221 Jausmvasdniuuulidanduaatasdnsunsuladses (Franchisor's

Bureaucratic Organizational Culture) F1auNLTIARINWIUNIANA 8 T8 AILFAIIUAT 28

. a - oA % & A .
A19139 28 aLany (X) LLG&ﬂWLUUGLU%NW@]iEW% (S.D.) Qwuﬁﬁiwaﬂﬂﬂiuﬂﬂvl&lEl(ﬂ‘lfi&lqu?.lﬂ\‘]

29ansunIU lvdras (Franchisor’s Bureaucratic Organizational Culture)

Jausywasdniuuy lilianduvasasdnunulodoes X Sb
(Franchisor’s Bureaucratic Organizational Culture) n=103 o
SOR_B1 Jan®mueMILIRITING miéﬁmimﬂ;{u’%mssz@?’ugﬁjizﬁmmq 4.60 111
UAZIZAUAN (MIVIMITUULLS1GUTI)
SOR_B2 fingazifluufidusiainsinse 4.56 94
SOR_B3 flanusneaduinusin 5.38 .70
SOR_B4 saudunmilggunalunmsvinisdanis 3.25 1.26
SOR_B5 finaufianufiduszuuszidon 4.91 98
SOR_B6 ﬁfmmzﬁmziﬂumiﬁwmuqa 4.66 .93
SOR_B7 JaeUIwAanM I NUNTaLI N 5.01 .82
SOR_B8 Alas9ai098nInidaLamn 5.40 77
dasalagn 4.72 0.94

v A a A = =3 v v a =3 & ¥ A
‘V\&I’]HL‘VW‘]: 1AI19N 6 T I(ﬂEI'YI 1 AUNYDI L%%@'Jﬁl%ﬂ&l‘ﬂq@ LRE 6 BUNLD L‘Viu(ﬂ'lﬂll’]ﬂ‘ﬂﬁ!(ﬂ
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AN 28 UaIALalY (X) uazdntdssluunasgin (S.0.) I
avdnsuuvlaibanguvasasdnsunsulodsas (Franchisors Bureaucratic  Organizational
Culture) nuWInlodsas 11U 103 @r0819 Wui1  wawsawdausssuasnnswuula
Bangusatasdniunsulodses dumlduagluszaudeugs (duadelassin = 4.72) lag

& I & & & A o o & A o )
asansunInlodrasdnlnaiiuinasdnsvasandsnemelasiainvasanindaanlusza

5999 (SOR_B8, X = 5.40) sa9a9an ldun Sanusiunadudnusin (SOR_B3, X = 5.38) §
STUTUADWNNTNIIATALA% (SOR B7, X = 5.01) ﬁmiﬂg’jﬂ’ﬁmuﬁlﬂm:umnﬁyu
(SOR_B5, X = 4.91) flanuszaiaszislunisvinugs (SOR_BS, X =4.66) HaNBoAZNNI
ﬁmimumié"@mimﬂQu’%mﬁ:é’ugagjsm”unmul,azszﬁudw (SOR_B1, X = 4.60) uazdl
npsznfoufidunainiinia (SOR B2, X = 4.56) lumm:ﬁﬁﬂmmmjaLﬁumﬂ"ﬁéﬁmﬂumi

uSmssannaudum lduadodautn9dn (SOR B4, X = 3.25)

222 musysweddniuuudanduvadesdnsunsulodoas (Franchisor's

Supportive Organizational Culture) §1aNAlTIATTIUIUNIANG 8 Vo AILEAIIAANTII 29

AN 29 WRAIANRRY (X) UazANdBIUUNIAIZI (S.D.) IWUTITN
aaﬁmuuuﬁ@%zjumaaaaﬁﬂiLLW3uvl°ﬁ§6ﬁa§ (Franchisor's Supportive Organizational Culture)
nnuisulagses S 103 dre819 wudr lunwnndaussvasdnsuuudantguas
a4nT unaulodrad dumliluagluszdugs (duadslansan = 5.08) lasasdnsunwlosoas
' & & o = A o ) —
saulngiAanitasdnivatauiansme danudelanuluszaugiga (SOR_S2, X = 5.38)
5898931 loun wiknowlasunsdfidegraanamerviisuni (SOR_S3, X = 5.27) §
ANUNUAILREANY (SORS8, X = 526) UNIAHUEUUSILFIUNENIG (SOR_S1, X =

\ @ @ o & N ~ ! A A o &
5.11) aauiuAnuaNRUSlweddnT (SOR_S6, X = 5.10) inanudatiuimfanuluaidng
(SOR_S5, X = 5.01) AMIFIa3IAzaNaAuns (SOR_S7, X = 4.87) LasWNiNuldaszdIua

(SOR_S4, X = 4.67) musau
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@138 29 @naly (X ) wazdndosuwenasgw (S.D.) ’a”@uuﬁﬁuaaﬁﬂmuuﬁwsjumaa

29ANIUNIU [rdTas (Franchisor’s Supportive Organizational Culture)

o [ A 1 6 6 [
AAWRDITNDIANILLULAN S!‘WIJ [l a\‘]ﬂﬂiLLW5uvl°ﬁﬂ°ﬁﬂi

X S.D.
(Franchisor’s Supportive Organizational Culture) n=103
SOR_S1 M IaniUaUusIaTu NN 5.11 0.82
SOR_S2 fanuidelari 5.38 0.72
SOR_S3 wiinywlasumsdfifagniauaniamiiiaunis 5.27 0.78
SOR_S4 WiNIWiBas=dIna? 4.67 0.60
SOR_S5 fimysinidatiamdanuluaiins 5.01 0.95
SOR_S6 gdLﬁummé‘wwuuﬂuaqﬁm 5.10 0.86
SOR_S7 fiNIfIaTIARNIANN 4.87 0.81
SOR_S8 fnnusinasdaaany 5.26 0.79
duadolagsin 5.08 0.79

v a o a = = o ) a = =& @ A
‘V\ﬂJ']F_IL‘VWq]Z U1QIIAN 6 3zl I@]EW] 1 AU L%%@?U%ﬂﬂ‘ﬂq@ LAY 6 RUUNI Lﬁu@?ﬂll']ﬂ“ﬂq@

2.3 w53 INaIANIVaIuNIu lnd S (Franchisee’s Organizational Culture)

TAUTITNBIANTVDIWN T L& T (Franchisee’s Organizational Culture) udvoanidn 2

Uszian taun f@uuﬁiiuaqﬁmuuﬂsjﬁngu (Bureaucratic Culture) LAz @M%EIINaIANTULL

ﬁ@mju (Supportive Culture)

231 dausrsnasansuuubifanguasasdniunuledd  (Franchisee’s

Bureaucratic Organizational Culture) F1a1a7N L IR UIUNIANG 8 UD

@1319 30 UFAIANRRY (X ) wazANdEIURNIaIZ W (S.D.) TAUTIINAIANT

LLuuvlsJ'ﬁ@m&jumaoaaﬂ‘muﬂ‘sﬂﬁ&% (Franchisee’s Bureaucratic Organizational Culture)

ANUNIITFET 9170 441 @2a879 WUIN Iumwsam”wuﬁﬁwaoﬁﬂmuu"l,sjﬁ@maqimao

a96ny unnlodd Juwilivedluszdudougs (duadolasyin = 4.39) lavasansunulodd
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frulngiiininesdnIzesaudanymuemMILINTNUNT FINTNNFUITMITIZALFIFIZALNAY

uwazzauailuIzdugIge (SEE_B1, X = 4.75) 709891 ldud fanuduaadudnunin
(SEE_B3, X = 4.59) {la39at1989Ansfitalan (SEE B8, X = 4.54) Jeuiuaauwms
FamiiTalan (SEE_B7, X = 4.44) ﬁmiﬂﬁﬁ&o’mﬁlﬂmwm:L'ﬁ'sm (SEE_B5, X = 4.40)
flanusziaszislumaviieugs (SEE_BS, X = 4.37) uazfingsndoufidunainiiaia
(SEE_B2, X = 4.18) luvmifisnwme dastun1slidunalunisuimdaniansufiuua iy

ladufaudnaen (SEE_B4, X = 3.89)

1719 30 ANade (X ) wazdndedunanaizin (S.0.) Jaussinasansuuylidantuuas

298N TWN W lo&T (Franchisee’s Bureaucratic Organizational Culture)

o 6 1A 1 6 [ —_
’quﬁiswadﬂﬂﬂmuvluU@%qumadaoﬂﬂmwiﬂ‘mm X
S.D.

(Franchisee’s Bureaucratic Organizational Culture) n=441
SEE_B1 {an®uensuInisis MIgdnIannKNuInIIIeaUadaI=aunans

I | - 475 1.00

LRZIZTAVAN (MILIMTNHULLS1ALTH)

SEE_B2 #ing st isuniaiuiiainiinie 4.18 90
SEE_B3 fanuauadidudnueiu 4.59 87
SEE_B4 sjauiumilignalunisuimsaans 3.89 1.34
SEE_B5 im3djuanuwinduszuusadoy 4.40 88
SEE_B6 ﬁﬂ’.nmzﬁmziﬂumiﬁnmga 4.37 84
SEE_B7 s1aUU%AawMIItNUNTaLan 4.44 .82
SEE_B8 {ila398319098 NINTALIU 4.54 93
! a
AadalasTan 4.39 0.95

v A a A = =3 ¥ v A =3 & ¥ A
‘V\&I']ﬂl,‘ﬂ@‘!: UAIAN 6 LA I@]EIY] 1 AU8DN L‘V\%@]'JEI%?JEI‘Y]E!@ LAE 6 RULDI L%u@]')&lll’]ﬂ‘ﬂq@]
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232  Adausnuasanswuuianguasasdniunulodd  (Franchisee’s
Supportive Organizational Culture) F1ANNN MEIATTIMIRNINNG 8 4D AILFAI AT 31

@13 31 @naly (X ) wazAndoduwenaszw (S.D.) ’a”@uuﬁﬁuaaﬁﬂmuuﬁwsjumaa

29ANIUNTU [ UHT (Franchisee’s Supportive Organizational Culture)

Jausrinasansuuubangusasasdnsunwlodd X
(Franchisee’s Supportive Organizational Culture) n=441

SEE_S1 iniatuauusilaIuniniu 4.56 .88
SEE_s2 fanuidaleni 4.67 77
SEE_S3 wikniwlasumsy jufsgaauanariifiauns 4.57 77
SEE_S4 WHnduldaIszaIna 4.36 .86
SEE_S5 imstinflesioindanuluassng 4.66 75
SEE_S6 QJLﬁummé’wwﬁﬂumﬁﬂs 4.66 .76
SEE_S7 M IsiassfaunaNn 4.40 1.03
SEE_S8 fianuiunidaaasis 4.62 .80
duadolagTn 4.56 0.83

v A @ a = = o @ a = =& @ A
‘V\ﬂJ']F_IL‘VWq]Z AN 6 3L I@]EW] 1 AU L%%@?U%ﬂﬂ‘ﬂq@] LR 6 RUYNI Lﬁu@?ﬂll']ﬂ“ﬂq@

MO 31 WRAIANARY (X)) HazAndoIluuaInIgIn (S.D.) IWUTIIN
mﬂ(ﬂiLLﬁJUﬁ@ﬂ&j%‘ﬂadmﬁﬂim\l‘mvﬁﬁsﬁ (Franchisee’s Supportive Organizational Culture)
N WNTWITET 1% 441 @288719 WU lummwi‘@uuﬁﬁuaaﬁﬂﬂmuﬁ@mjmao
asdnuulraddumnlduagluzaudaugs (duadolasnu = 4.56) lagasansunulodd
' & 1 3 = Aa A % % -
aaul%zymmwammmamuwanwmzmmmLﬂﬁaiaﬂu‘lmmugqq@ (SEE_S2, X = 4.67)

v 1 A 1 =3 [} =) o 6 =} 1 U o e 6
5098940 laud umsswwamﬂmaaﬂusl,uaaﬂnmawmsqqLuummauwuﬂuaoﬂm Tu
JAUWINNY (SEE_B5, SEE_B6, X = 4.66) dauauadlaaans (SEE_S8, X = 4.62)

winnuldsumanljifedaauamaiifisariiu (SEE_S3, X = 4.57) imiatuayudiiaiy

WIN9% (SEE_S1, X = 4.56) Sn3fIgT9naunaunu (SEE_S7, X = 4.40) WazWiniwd

58328IUA2 (SEE_S4, X = 4.36) WL
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2.4 AMMNANMNSNNHS (Relationship Quality)

ATNINANNTNNUS (Relationship Quality) & 5 du leur 1) anudalaluany
WuTaiia (Trust in Integrity) 2) aNLTalaluaduL@a8113 (Trust in Benevolence) 3) A4
HNWWLBIN19 NN TNDL (Affective Commitment) 4) anadauguitasunanensunl (Affective

Conflict) waz 5) ANRIwala (Satisfaction) A3Laadluansng 32

a7 32 Aady (X ) uazAndsuuunaIgIn (S.0.) AMAINANNFUNUT (Relationship
Quality)

ATIANINANUFNNUT (Relationship Quality) X S.D.
n=441
£% L% 6 v n:i 1 di =

REQ1 QmmwmmauwuﬁmumwLmalﬂummmLwana 4.93 73
REQ2 qmmwmmé’uw”ufﬁmmmL%alﬁlluﬂaﬁmLﬁam‘m 476  1.09
REQ3 Qmmwmmé’uw”ufﬁmmw;dﬂw"'w,ﬁaammnmsmﬁ 466  1.07
REQ4* qumuanudunusduanadaundaiitasananatsunt (X =1.95%) 505  1.01
REQ5 qmm‘wmmé’ww”ufﬁmmmﬁawala 4.83 .98
' A

anasulassn 485 0.98

o A o A =2 & o o A =< & @ A
WINELAG: ANATIAN 6 AL Tagf 1 nunn Winaodaenge uaz 6 ey lAwdBINNNFA
“BY1DI FIDNVBRZANATLUNGDI1NNN recode NAWNIZINNIILATITAALAAE

04 o € 6 6 6
Qmﬂ’]Wﬂ'J’] y ﬁll‘WuﬁLLW‘J%VLTﬁ“Iiai-LLW3%‘1?1@“11?) y

i = i oA
JAINAIINN - 32 URNAURRY (X ) BRSATNUEILUBNINTINW (S:D.) maaqmmw

AMUFUWUT (Relationship Quality) 5 ¢ luyuussvasunsuledd duin 441 dradna

WU lunImmNsEaUgmMNINANNTNRUSA Lmﬂﬁuagﬂmzﬁuﬁam‘mga (@nadulapsiy

4.85) laggunwanudunusauanudelaluanuigaiaddnafogign (REQ1, X

4.93) vo9a9n ldud gunwanuduWuiduauiinela (REQ5, X =4.83) qmnn
anudWusiuauTalaluauibeans (REQ2, X = 4.76) LAz IWAMUFUNUTAL

mw;dﬂw”w,ﬁaommﬂmimﬁ (REQ3, X = 4.66) ANa1aL
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d’mqmmwmw&uﬁuﬁﬁmﬂmm”@LLsTaLﬁadmﬁnﬂ mimﬁﬁ@hmﬁya%ﬂu

FAUNGEN WLellaiun Recode AU Lﬁ@lﬁ/ﬁﬁﬂtLL%%I%ﬂ’]i%LﬂS’]tﬁﬂElLﬂ']Wﬂ’D']&lé’&le%bg

9

=

Aa a v A @ Y o v A - a
UNANNLAYINUBN 4 ah @’]uﬂ'ﬂ’]NT@LLUGLuaﬂu"lﬁnﬂa’]iumn’ﬂz&lﬂ’nﬂaE]ig\‘]qﬂq@ (REQ4*, X
= 1.95% / 5.05)

Y Ao

2.4.1 anudalaluanuiiniGadia (Trust in Integrity) fnanuflaindsnwin

NIRNUA 3 To AILRAI LAY 33

1719 33 fuady (X) uazAndsauunnasgiu (S.0.) amnwanuFuNusauanTalaly

ANNWLTaNa (Trust in Integrity)

anudalaluanutindadio (Trust in Integrity) X

n=441
TI11 iledUgwifedu vudeiunswlodsesazianudesadnurinm 4.91 74
T2 thﬁmﬁLLWS%VImﬁmas{ﬁﬂmwﬁaﬁ%‘@ﬁ@iammamazgﬁu 4.93 .80
T3 viwdaiauszdanulleunswlosaas 4.96 .80
dasslagn 4.93 78

v A @ A = = @ a = =& @ P
‘VHJ']EIWWQIZ QAN 6 3L I@ﬂ‘ﬂ 1 AU Lﬁ%@?ﬁl%@ﬂ‘ﬂﬁ;@ LR 6 RUYNI L%u@?ﬁlll']ﬂ“ﬂq@

NI 33 UFAIANARY (X ) uazdndodunineIgIu (S.0.) vaImAN

anuauiusauanudalaluanuingatio (Trust in Integrity) luyanasvasunulosd

o

FAIWIN 441 @288 WL lunﬂwmmz@”uQmmwmmé’ww‘"nﬁﬁmmwL%alﬁﬂumm

' A

wgaiia Sumildnagluszdudeudogs (@radolassn = 4.93) laof uwsuloddiany

A A =

eflauaziianulilausulodsaiddadvgige (T13, X = 4.96) 3098900 fa unulodd

a 1 4 1 q/. N 4 = =) J
Aaiuninlodvesiandosaddaanaduazdan (T2, X = 4.93) uaziladdgyniiadn

unsu lradisainunsulrgsasazianudesadnuunsulodd (TIM, X = 4.91) ausau
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=

2.4.2 anubalaluanuidesns (Trust in Benevolence) fanunlsind

FIWIUNIRUA 3 1D AILRAIL A1 34

@13 34 dLady (X) wazdndeauunaigin (S.D.) Qmmwmmé’uw”uﬁﬁmmwm%alﬂu

ANULA88INT (Trust in Benevolence)

1 k4 X X
anutsalaluainuideans (Trust in Benevolence) » S.D.
n=
TIB1 ursulsdsailianuddnuazaulanniguvasrim 4.78 1.09
TIB2 Wavhuudsdgymnuunsuladses viuidiunsulodsasazdfiuns 4.80 1.08
uitagmldviusisanunla
{ 1 1 a 1 1 ld v

TIB3 andszaumyniiriuan viudedviusaisniswiunsulogses la 4.71 1.24
. a

Auadslags 4.76 1.14

v A @ a = = o @ P = = @ P
‘V\QJ']EIWWJZ U1AIIAN 6 ITAL I@]EW] 1 AU L%%@]'ﬂﬁl%ﬂﬂl‘ﬂq@] WA 6 RUNI mumm&l’m‘nq@

) A - oA
IMANTI 34 UFAIANARL (X ) uazANdBIUuNIAIZ U (S.D.) VBIQUANW
v o ¢u A & . &
ANuFINUTIUANTalaluAIWBaaMT (Trust in Benevolence) luyunasvasunsuload
Fwan 441 @eds wudh luawmmaszaugmninanuFuusduauralaluauide
amsfuwi livegluszdudeutnags (duadelasmu = 476) las  usulrddlanuiuii

Waunswlrdfudslymnuunulodses ulswloadiaunsuladsefazduiiunmuddyn

o %

Idsanudnladidnadogige (TIB2, X = 4.80) 7asa9an ldur unswladraslianuday

[

uwazaulanndguuasunnladd (TiB1, X = 4.78) uazandszaunmanifsuuunsuloddaa

' = % o
Eansansmunsulrdsas e (TIB3, X =4.71) ausau
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2.4.3 anuEnWiiiasananaInol (Affective Commitment) fnnafilgiad

FNWIUNIRNA 3 Ta AIuRAIa13719 35

@13 35 dlady (X)) wazdiduauuniasgin (S.D.) qmmwmmé’mw”ufﬁmmmEﬂw”u

Wasnnanasuat (Affective Commitment)

Y 4 s . X
ﬂ’J’]ﬂJ;dﬂwuLﬁa\‘lmﬁnﬂa’limf (Affective Commitment) A1 S.D.
n=
AFC1 thﬁmwjﬁﬂ;dﬂw”uﬂ”uLLWiuvLmeT‘ﬁa% 4.55 1.24
AFC2 vinuinazinisfadanuunsw dsas Lﬁaamnﬁm"ﬁauﬁﬁ]:m@qﬂ 4.69 1.13
AUWNIW RT3
AFC3 ynwinazimifadanuunsu lodsas \hasnnthuiianuiania 4.75 1.16
AUWNIw lrsTas
dnadslaysiu 4.66 1.18

o A ) A = & o @ A ] & A
VIN’]HLVI@JZ VU1073394 6 J2al I(ﬂﬂﬂ 1 RN L%uﬂ'ﬂﬂ%aﬂﬂq(ﬂ s 6 RNIBDY L%u@'ﬂﬂ“qﬂ‘ﬂq@

NNAI 35 UFRAIANARY (X) uazAndoduniNaIgIu (S.D.) V89NN
ANUFNNUTAUAUENR LA 1819 N a1 TNal (Affective  Commitment) Tuajaaiaszad
wSWITRT $11% 441 @889 wudn lumwmm:@?’uqmmwmqué’uw"’uﬁﬁmmmp&ﬂﬁu
iasnanasuailuw vegluszdudeutnogs (duadolasyin = 4.66) lasnunulodd
) = a @ & & A e A v Aa o & e a
inazlinifadanuunnlrdsesitasnnunsuloddianuianfdnuunulodseiddnain

980 (AFC3, X = 4.75) 3898931 Aa unnlrdfinazinsfadenuunulodaes asam
usulrddrounizwaquiuunsulodmes (AFC2, X = 4.69) unzuwsulraddnnuiinunwi

nuunsulodsos (AFC1, X = 4.55) ausau
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244 anuvaudiilesnnanalsunl (Affective Conflict) fanunlsiad

FIWIUNIRUA 3 1D AILRAIL AT 36

1719 36 Aady (X) uwazAndoauunnaszn (S.0.) AmnwaNuFNNUTInANNTAULD
Wasnnanasuah (Affective Conflict)

ANNTaueLitasnnanansu el (Affective Conflict) §41 S.D.
n=

AFF1* vhujanwianianuunsulodoes (X =2.05%) 4.95 1.13

AFF2* vnujanfaniinuunsulodaas (X =1.88%) 5.12 1.1

AFF3* nuganiangunsulodsas (X =1.91%) 5.09 1.04

duadolansin (X =1.95% 505  1.09

e A @ a = & @ P = = @ P
‘V\QJ']EIWWJZ U1AIIAN 6 ITAL I@]EW] 1 AU L‘V\u@nﬂ%ﬂﬂl‘ﬂqﬂ WA 6 RUUNI L%u@nﬁlll’]ﬂ‘ﬂq@
*V\N']Elﬁd ﬁ’]fﬂwLLﬂZﬁqﬂzLLuuﬁ@TaGﬁWNW recode ﬂ'auﬁa:ﬁmﬁmﬂ:ﬁmmﬁsqmmw

ANVFNNRTUN I lrdera S-uwsn lrddyiv

e 997N Qmmwmmé’uw”uﬁ@”mmwm”@u,il’aLﬁaammﬂmsmﬁ Jheanna
maﬁ'm]’*mﬁ'uqmmwmwé’uw”ufﬁﬂ 4 @1 mﬁmﬁ:ﬁiz@"’uqmmwamwé’ww“’uﬂuﬁmﬁﬁa

ADIMAZLUUNT recode DY Lﬁa"imsﬁ:ﬁmmmLLuuﬁLLﬁﬁwaaqmmwmmé’mw”uﬁsmnﬂ

f% 2INENTI9 36 UFAIALARY (X) LLaszﬁmLuummgm (S.D.) DI UNMINANMUFUNUT
FnauTaussLitosunanensual (Affective Conflict) Tuynnaszasunwlodd sruam 441
A20819 WU 1um‘w<nm:@“uqmmwmwé’uw"’uﬁeﬁ”’mmwu"u”@]LLﬂ”ﬂLﬁaammﬂmimiﬁ
LLmIﬁuagimzé’uﬁawﬁN@‘h (dadolagsin = 1.95Y uwladinwsanszaugmaIn

anusunutIuwiliundegluszaugs (@uadolasrin = 5.05%) lasunsuloddianAands
nuunanlodses ddnafodiga (AFF2*, X = 1.88%) wlahunwloddignlufiandsnuunn
lrdgasfidnadoluszaugs (AFF2%, X = 5.12) 3898980 unsnladdianhanunsulodoad

(AFF3*, X = 1.91%) udahurawloadiznluiinhanynvunsulodses (AFF3*, X = 5.09%)

wazusuloddiinnianianuunsulodsas (AFF1*, X = 2.05%) wlahunauloadlaiian

wianianuuWswlodoas (AFF1*, X = 4.95) anudeu
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v
¥ Ao s v o

245 anuiiwala (Satisfaction) FonunlTiadsuiuninue 3 48 a
LRa9 a9 37

@134 37 Aady (X) uazddsdunanaIgan (S.D.) qmmwmmé’uw”uﬁﬁmmmﬁawala

(Satisfaction)
) N X
ANNNINala (Satisfaction) S.D.
n=441

SAT1 ﬁﬁuﬁﬁﬂ%uwNamumaaLLMuvlf’nésna% 4.88 99
SAT2 thﬁqumﬁ‘ummumamﬂm"lfnﬁsna% 4.81 1.05
SAT3 MWy aIunI® lrsmasvin lnvinuiNswala 4.79 1.06
duadslass 4.83 1.04

v a @ a = & @ a = = @ P
‘V\QJ']EIWWJZ U1AIIAN 6 3L I@]EW] 1 AU L‘V\u@nﬂ%ﬂﬂl‘ﬂq@l LAY 6 RUUNI mumm&l’m‘nq@

NNATI 37 UFRAIANARY (X) uazANdssunINaIg U (S.D.) VaIATNNW
ANMNFUNUTIUANNNIwala (Satisfaction) Mquuawadumuvlm@?% IWIW 441 @089
wudh TumwnwszdugmawanusuRusauanuiinalafiuw liluagluszaudaudnags

(uadolasnu = 4.83) lasfuwsuloddiindusunanuiasunsulrdsaiidafogige
(SAT1, X = 4.88) yo9a9an unauloaddanugununanuvasunsulodoes (SAT2, x =

4.81) waznivnanuzadunsu lsdrasvinliunsuloddnanala (SAT3, X = 4.79) aud1au
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g1l 3 NAFAUANNAZIN

mMyeTEEmaNNFuRBEEniedulBss: ldund masiuauuvesunulodoes
(Franchise Support) TAUTITNBIANTUNTU rdTas (Franchisor’'s Organizational Culture) LLag
TausTINaIANTUNIWITEF (Franchisee’'s Organizational ~ Culture) TUAIUYIANNAUNIN
ANuFUNUSLA T lodsas-unsw &S (Franchisor-Franchisee Relationship Quality) 15013
‘Smezﬁmin@ﬂammuwmm (Multiple Regression Analysis) Lﬂuaﬁﬁﬁl‘*ﬁmaauawﬁgm
lumv39s lasanduadian o = 0.05 lummaseuauu@ziw tRaanuidodu o sduiasa:

95 \uinmsilunsvensuuazUfiasaaundgin

sayngIwi 1 n1sawuaywsasulswlndsas (Franchise  Support) i

o o 6 % o ¢ 1 6 6 6 .
ﬂ’nNﬂNW%ﬁﬂ‘uQmﬂ'lWﬂ')'lNﬂ&IW%ﬁiz‘W)’mI,Lﬂi%vl?iaﬁaiuazuﬂi%vl“ﬁﬁ“ﬁ (Franchisor-

Franchisee Relationship Quality) ananaralalwanuwzaia (Trust in Integrity)

HANTNARAUFNNGZ M (TYaa1719 38)  usadldlAutsauFunuszninems
) & & o v o ¢ & & fa o A
sivauusasunnlrdraiiugunnanuaunusunswladses-unsuloddduanuzalalu
ANIILTaNe  (Trust in  Integrity) adIA%EEIAUNINENGE NIzaUANNLITaWIBEAT 95
(F = 83.976, p-value = .000) lansudsnissivauusasunsuladseiaansoneinainig
LﬂﬁwuﬂawawﬁLuhmwqmmwmmé’ww”uﬁﬁmmmL%alﬁﬂummuu%aﬁa"l,ﬁ%aUaz 56.9
, 2
(Adjusted R’ = .569)

WaRsmnsanuayuvasunsulossesluudazaiu wudn Snsanuayuved

& & ) < ) Aa v o & Y A
uwsulodoat 4 dru annanae 7 du Adenuduwusiugumnindiuanuialaluaiia
wgafia ldun n1aAenyuanal (pvalue = .000) MuNITARTIAQALRIBETAT WY
10Q@U (p-value = .000) FUNTIANIINITANALITY (p-value = .000) LAZAWNITIIL

WRZWAW (p-value = .007)

{ a 1 et a Qf 1 s v Q
WaRTmAIgNlszENTN1Taanas WU NMIRU a%%@’]%ﬂ’liﬁ]@ﬂ’]iﬂﬂiﬂﬂaﬂ‘iw Y

anTwadaszauqmmwanusunusauausalaluanuingefaludivingiga B =
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A477) 399893108 drwmiieniuanas (B = .251) uazdrunisissuazwawm (B = .119)

Aa Aa A

d’mﬁmmﬁwﬁmqﬁuﬁa NIAINRUNLIDAL aJa'ﬂﬁ‘wat%aau@aizﬁuqmmwﬁmmmL%a

U bl

Taluanuigade (B = -.194)

A13719 38 mﬁmi’lzﬁmin@naﬂLLuuwvg@mﬁm@mummé@ﬁuﬁmaamiaﬁfuagumao
uWswlodwas (Franchisor Support) LLazqmmwmmé’uw"’ufﬁmmmL%alﬂummmL%aﬁa
(Trust in Integrity)

TN AMNANNFNRSE - anNidelales Std.

4l B B t p-value
ANUwLTBN (Trust in Integrity) Error
ANaIn 1.931 145 13.316 .000

@ 6 6
[ARRL A2 a}ql:%’ll AN} LLWiuvl,“]jﬁ‘ﬁaii

[
a

FuMILRaNLaNad .184 .036 .251 5.098 .000*
WM ITULRYHNTIE 032 054 042 595 552
gumslidunsiussSnenadedaiiio 092 .050 122 1.856 .064
AUNITITLUAZNAL) .096 .036 119 2.704 .007*
MHNTIANMINM IV B INUALFILFINATUE -002 044  -002  -.042 967
MuMITANIngAUNIBEIadIMINEIAg U -132 028  -194 -4.725 .000*
AMUNMITANIINMIANBUIN .345 .038 AT77 9.100 .000*

R’ = .576, Adjusted R2 = .569, F = 83.976, p-value = .000

p <0.05
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sayhgwi 2 nvanuanuzasunsulzdyas (Franchise  Support) &

o o ¢ e s o ¢ 1 6 € 1) N
AMATANWS NUABNINANATANS sz Iunsuwlzdzasuazunsulzdd (Franchisor-
Franchisee Relationship Quality) A1%A21301BalalwaAuLBaaINT  (Trust  in

Benevolence)

HANINAROUANNAZIM (Tayann319 39)  uaaslfiAuisanuduwusszniiems
aﬁfmgmaawalsu"l,m#féﬁa{ﬁ'uqmmwwn;ué’ww”wELLwm"l%ﬁmaf—uﬂsuvlm"’%ﬁmﬂ’nuL%alalu
ANNLB88 N3 (Trust in Benevolence) pdINRURIAYNIIRDA fiszauanudaiuiouas 95
(F = 151,618, p-value = .000) lasgutlimsaiuauusaunsuladsesaansnneinsainig
Lﬂﬁiﬂml,ﬂmﬂnam”';mhmuqmmwmmé’uw”ufﬁmmmL%aiaiuﬂaﬂuﬁaaﬂwﬂﬁﬁ"aya: 70.6
(Adjusted R’ =.706)

Lﬁaﬁmsmwmmﬁfua%maaLLWiu"LmﬁmaﬂuLL@ia:ﬁm wud1 dnsaiuayued
uswlodnas 5§ NNIRUA 7 F% ﬁﬁmmé’uw‘”nﬁﬁuqmmweﬁ"mmmL%alaluﬂmuﬁa
013 laun amnslidunsinuazdsnsnogniaatiios (p-value = .000) AIWNNTIANITNNG
Hnausw (p-value = .000) FIUNIRULAHUNIIUY (p-value = .001) madeanviiadios (p-

value = .004) Laz@ BNTITLUAZNAW (p-value = .029)

=3

faRansanegudszininisnanes wui nIsiuaRudIUNIIIaNIIMIANa TN
Ewﬁwa@iaim‘”uqmmwmwwé’uw”ufﬁmmwm%alﬂummLgaaﬂwiiuL%auqﬂgoq@ B =
313) sasasanlaun drumslidunztihuszuSneetnsdaiiies (B = 270) HNIFRLAUY
m3we (B = .187) dumadentadfion (B = .117) uazdumidsauazwa (B = .080)

ANRAL
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®13149 39 mﬁmiﬁ:ﬁmm@n a2]LLUUW‘K}QMLW@%@KBU@’J’I&JE‘?&JW”%ET 29N IR &‘1?%

vaunsulrdses (Franchisor Support) WazgmnINANNFNRUTAUANALTa L lUAA

8883 (Trust in Benevolence)

aulsany: Qmmwm'mé“uw”uﬁ"‘: ANuLTa ke

Std.
‘lummﬁamm (Trust in Benevolence) B Error B t p-value
et -523  .180 2911 .004
miauayusaunIulTdTes:
@Tmmnﬁanﬁ‘naﬁ@% .129 .045 A17 2.871 .004*
UM ITELER UM TN 218 067 187 3.234 .001*
fumsliunsiussUSnsnegnadaiiio 305 .062 270 4.964 .000*
BNNTITLUAZNAIW 096  .044 .080 2188 .029*
MUMITAMINIIUBINURSELFINNTE -022 .055 -.019 -408  .683
dumIerianauniadIndminedandy 029 035  .029 .846  .398
FuN1IIANINIHNa LY 340 .047 313 7.243  .000*

R = .710, Adjusted R2 = .706, F = 151.618, p-value = .000

p <0.05
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a P

sayhgwi 3 n1sakuaywsasulswlndsas (Franchise  Support) &
o o ¢ e s o ¢ 1 6 € 1) N

AMATANWS NUABNINANATANS sz Iunsuwlzdzasuazunsulzdd (Franchisor-

Franchisee Relationship Quality) A1AARNWHLHBINI9INB1INL  (Affective

Commitment)

HANNINARBURNNGZ I (ToY8A1919 40) LRAILALABD AN NFNNUTIZAININNT
L™ 6 6 o e €6 6 6 6 v e
sivauuvasunladsasAugunnanuauRusunIulsdsaf-u s lrddduanunnwu
\Hadanananuoh (Affective Commitment) ad9lkgdALNIIEAA NIzaUANUTaUTDEAS
95 (F = 89.776,  p-value = .000) laseaudsnisaviayuzasunsulodvasaunsaneinsal
mnﬂﬁmmmawaa@ﬁLLﬂmemmw@n’mé’uw”ufﬁmmmgﬂw‘“mﬁadmmnmimﬂ@ﬁ’as
) 2

8z 58.5 (Adjusted R =.585)

Lfiaﬁmsm’mﬁaﬁuakmmaaLLWiu"Lm?snaﬂuLL@ia:@Tm Wyt InTanuaywued
unswldsas 4 g nNInue 7 s ﬁﬁmmé’uw“’ufﬁ'uqmmw@Tﬂummgﬂw"mﬁaamanﬂ
015wl leun nsdenyiniafied (p-value = .000) SANTIANI3NSANBLTY (p-value = .000)
fwmslidunsiuaslsnenagisdaiiod (pvalue = .001) Laz@IWNNTITLUATWAIWT (p-
value = .046)

HoRansoneaaulszananisnanas wuin ﬂﬁmﬁfuaguﬁﬂumnﬁaﬂﬁﬂLaﬁ'@%ﬁ
S‘H%wa@iasm”uqmmwmmé’uw“’ufﬁmmqwgnw"’mﬁaammnmmm“tm%amngaqm B =
434) 5998901 lauA dmnissansmsidnausa (B = .235) dnumsldduussihuasdinm

adnsdaiiiad (B = .207) uazduwnidpuazwaw (B = .087) ausau

84



@139 40 mﬁmﬁ:ﬁmm@nasJLLuuwmmLﬁamaaumwﬁuwvuﬁ{madmiaﬁfuagu

v9unIulvsvas (Franchisor Support)

asnnanensual (Affective Commitment)

LLa:qmmwmmé’uw”uf@‘ﬁummpdﬂw”u

aulsany: Qmmwm'mé“uw”uﬁ"‘: mwgﬂw”u

Std.
iisawnnensut (Affective Commitment) B Error B t p-value
et -.088  .208 -422 673
miauayusaunIulrdTes:
ﬁﬁ%ﬂ'ﬁl’ﬁaﬂﬁ"ﬂﬂﬁ@% 465 .052 434  8.996 .000%*
FUMITEFYUN UG -048 078 -042 -612 541
gumslidunsinussSnenagsdaiios 228 071 207 3.204 .001*
FNUNTIVUURZ NI 102 .051 .087 1.999 .046*
MUWMITAMINIIWBINUASEINEINNTUNY  -023 064 -.020 -.368 713
MHMINANIARAUNIBEIATMINEIAY 6 005  .040 .005 .114 909
UM ITANMIMIANaU W 248 054 235 4.583  .000*

R’ = 592, Adjusted R2 = 585, F = 89.776, p-value = .000

p <0.05
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a P

sayhgIwi 4 n1sakuaywsasunswludsas (Franchise  Support) i
o o ¢ e s o ¢ 1 6 € 1) N

AMATANWS NUABNINANATANS sz Iunsuwlzdzasuazunsulzdd (Franchisor-

Franchisee Relationship Quality) AM®AMNTALGILHBINNINDITNDE  (Affective

Conflict)

HANINAROUANNATIL (Tayann31e 41)  ugasldiAufsanudunusszninms
Ed 6 6 o et o & 6 6 e v L v
sivayuvasunsnlodrasiugmnnanuauiusunu lrdoes-unsuloddduninudauds
\Wasunanansuoh (Affective Conflict) adnidinsfianesia Nszauanubalusauas 95
(F = 32.200, p-value = .000) landudsnisaiuauusasunsulodsesaansoneiniainig
Lﬂﬁﬂul,l,ﬂmmam”'smhmuqmmwmmé’uw”uﬁﬁ’mmmm”@Lm"aLﬁaammﬂmmnivlﬁ%’aﬂa:
, 2
33.2 (Adjusted R’ = .332)

Lﬁaﬁmsmﬂmiaﬁua%maaLLWiu"LmﬁmaﬂuLL@ia:ﬁm wud1 dnsaiuayued
UWIWITRTAS 3 G1% IINNIRNA 7 9% ﬁﬁmmé’mw‘”uﬁﬁ'uﬂmmwmmé’uw"’uﬁﬁmmm
PJaudaiitasnnanersual laud mMItienyiniaiag (p-value = .001) SIUAITIANIINNSRNALTY

(p-value = .003) wazeUMIIAUUzuazUInENatnI6aLitad (p-value = .044)

{ a 1 Qs a Q‘ 1 a 3 v
Wannsanasudsz@nininanas wuin ﬂ’]iﬁuﬂﬁ‘%%ﬂlQGLLWi%‘IL‘HESTGIia{‘YN 301w d

Sﬂ%wa@iasm”uqmmwmmé’uw”uﬁﬁmmmm”@LL&T@Lﬁaommnmswmﬂlmﬁdafu Tage1wns

[k
=3

Wanafigsiidniwadaaugga (B = -.215) sasa9wn ldun dunsdanmisnisiineusy (B

= -.195) uazenwnmIkAmuusuazlSnmeddaias (B = -.166) anus el
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@133 41 mﬁmsw:vﬁ‘mmma mwuwvmmﬁawmaumm&uw‘“uﬁmadmiaﬁuagu

2a9uNTWlaTas  (Franchisor  Support)

Wasnnaneansual (Affective Conflict)

LLa:qmmwmmé’uw”uﬁﬁmmmm”@ iK)

Ausen: Qmmwmwﬁuw"’ufz AUANY

Std.
Taugaitosnnanansuel (Affective Conflict) B Error B t p-value
fnaafi 5310  .250 21.260  .000
miauayusaiunIuldTes:
ﬁ"mﬂ’]ﬂaaﬂﬁ’ua‘ﬁ@i‘] -.218 .062 -.215 -3.503 .001*
dmmssiuEywNING -133 094 -123 -1414  .158
fumsiduushusSneatadaios -173 .086 -.166 -2.020 .044*
AUNITILLAE NI .011 .061 .010 .182 .856
UWNITIAMIN IV BINUALFILFITNNTUY 034 .077 .031 .446 656
HMITANIAYALRIBHIAT I IAD L -019 .048 -.020 -.396 692
fuMITANIMIANAUTY -195  .065 -.195 -2.991 .003*

R’ = 342, Adjusted R2 = 332, F = 32.200, p-value = .000

p <0.05
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qayhgwi 5 n1sakuaywsasunswlndsas (Franchise  Support) &

o o ¢ e s o ¢ 1 6 € 1) N
ﬂ‘)’l&dﬂNW%ﬁﬂﬂJQmﬂ’lWﬂ')’INﬁ&IW%ﬁSZﬁ')’IG LLﬂi%vlﬁﬁﬁaiLLaxLLﬂi%vl%ﬁ“ﬁ (Franchisor-

Franchisee Relationship Quality) AHANNTIND 12 (Satisfaction)

HANNINARBURNNGZ I (ToNAA1919 42) WEASIALABDIANNRNNUT T=A3190T
Ced 6 6 & et @ 6 6 6 6 v =
auuagmaaLLWsu"Lﬁasnasﬂuqmmwmwuauwuml,wmvlmaénai-wal'su"Lmasﬁmumwuwowalfﬂ
(Satisfaction) 8g1INRBEIAWNIIRAG NIzAUANNLITONUTDEAL 95 (F = 171.129, p-value =
.000) lasen LLﬂimsaﬁngLmaaLLWm"Lmﬁﬁﬁafmmmw gnyainsRsuulasuaIainlTana
(% L v vy 2
AmnANNFNNUTA AN RInelaldTasas 73.0 (Adjusted R™ = .730)

LﬁaﬁmimﬁmmﬁuwumaﬁLLWiu"Lmﬁ?maﬂuLL@ia:@Tm Wudn nsanuaynued
uswlodmes 5 6w anninee 7 @ ﬁﬁmmé’uw"’ufﬁuqmmwmmé’uw”uféﬁummﬁa
wala laun dwmmslddunsinuazdSnenagnasaiios (p-value = .001) §I4NIITANITNNS
T HULALEILETNNNTUNY (p-value = .000) FWNNTIANIINTANBUIY (p-value = .000) A%
MIFBUITWHAW (p-value = .001) UAZEHNIIIANIINNALNIDRIAIWINEIAYAL (p-value
= 002)

4 ~a 1 o aQ Q‘ U U o ~Q aQ a
WaRsandandss@ninisaanas wudn daunsaanisnisinausy S8nTwalda

v 1 v Y o o =3 1 1 dl
UINGIFa (B = 386) 7098981 laun aumslidunesinuazdinmagrsdaiias (B = .241)

UMM IMI W BINLAEELFINNT218 (B = .218) uazmumsissuaziam (B =.119)

o

ANRINL dmﬁmmiﬁ@mf@lqﬁuﬁag ATIRUN Ui’@qﬁu ﬁﬁﬂﬁwm%damiasm”uqmmw

ANUFNWUIaIANANIWala (B = -.099)
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ANINg 42 mﬁmﬁ:ﬁmm@nasJLLuuwmmLﬁamaaumwﬁuwvuﬁ{madmiaﬁfuagu

vodunsulodoas (Franchisor Support) WAzAMNIWANNFNHUTAIUANNINELY

(Satisfaction)

MULTAN: AUNIWANNFNNUS : AN Std.

wala (Satisfaction) B Error B t p-value

et 202 .154 1311 .190

miauayusaunIwlTdTas
ﬁ’mﬂ'ﬁl’ﬁaﬂﬁ"ﬂﬂﬁl@% .032 .038 .032 .828 408
UM IFHUEEUNN Y 063  .058 .060 1.090  .276
FumsliduusiussUSnsnetnadalito .245 053 241 4.633 .000%
FNUNTIVUURZ NI 129  .038 .119 3412 .001*
MUWNTIANMIN IV B INUALFIEINNTUY 231  .047 218 4.882 .000*
MHMINANIARAUNIBEIAIMINEIARAU - 091  .030  -.099 -3.049 .002*
UM ITANMIMIANaU W 358 .040 .368 8.874 .000*

R’ = 735, Adjusted R2 = .730, F = 171.129, p-value = .000

p <0.05

nInagauFNNAzIMINanIANENAuTYa N TERU AT IuNIwlTdTa T

(Franchise  Support) n”uqmmwm']:ué’uw‘"ufuwmhﬁm?—uﬂm%éﬂ% (Franchisor-

6

Franchisee Relationship Quality) N3zAUANNLTaNUIDLAE 95 a;ﬂvl,éf’h NUANUTNNBD

o
-

1 a 6 [ e o & 6 6 6a
iz‘ﬁﬁﬁdﬂﬁiﬁuﬂﬁ%%"ﬂadLLWiuvLﬁﬁsﬁa‘iﬂUﬂ“MﬂWWﬂ’)']SJﬁlJ‘W%‘ELLW?%“‘HK%EI‘S-LLW?%VME‘WI N 5

M AILFAIa1I9N 43
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1719 43 &wanINaReUANNATINA 1-5 anuFuNuTraInIRiLARUYaIun U odTa T

(Franchise ~ Support)  nufma WANNANRUTUWIUlTdTaT-unuwlodd (Franchisor-

Franchisee Relationship Quality) N3zAUANNLTNY 30882 95

RNNGATIN F NANNINARAL
1. msaﬁuagmaaumuvlmﬁsna‘? TOMURUN WAL Huguan
s L 6 v d'l 1 Ai A a
Qmmwmw&Jawwuﬁmumwm‘*ﬁa‘lﬂummmmana 83.976 RNNATIN

(Trust in Integrity)

(BN H1)

2. mmﬁfmgumaummvlm(sﬁas’ FaNURTUNUINU
Qmmwm']ué’ww”uﬁﬁmmﬁm%alﬂummLﬁamm 151.618

(Trust in Benevolence)

A C5
g
RUNATIU

(NI H1)

% 6 6 5 o & o A %
3. nsviayuvasunsulodves danuduWusny Hueuanu
v o o o A & a
AMNNANUFUAUTENUAMUAWULTEINNINDTTUDE 89.776 RUNATIN
(Affective Commitment) (Uam‘ﬁJ H1)
e 6 6 A e o 6 A o
4. miatuayuvadunulodaas anuaunusniy Hueuanu
AMNNANAFNNUTIUANNTAULILINNIN AL 32.200 FUNATIU
(Affective Conflict) (Uaﬁ\l%’u H1)
e 6 6 A e e 6 o A o
5. naviayuvasunsulodves Sanusunusny Hueuanu
AmMNNANNFNRUTAUANININala (Satisfaction) 171.129 FNNATIN
(B8N H1)
p < 0.05
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qa3AgIni 6 Imusssnasansvasunsulydnas (Franchisor's Organizational Culture)
=1 o % 6 o % o 6 6 6 6 N
fimadunwsnuamninaladunwsunswlzdoos-udswlydd (Franchisor-

Franchisee Relationship Quality) A1%A2131L%8 12 lnaauwBafia (Trust in Integrity)

HAMINARUFNNAZIU (Toyan1319 44) LinuanudunuizniaTaussneddng
va9unIulodsas (Franchisors Organizational Culture) AUAMAMWAMNFNRUSUHIWLTE
pos-usnlosdsunnudalalunnusinideda (Trust in Integrity) (F = 1.967, p-value =
141)

AN 44 ms’immzﬁmmma£|Lmuwvmmﬁamaaummé’mw”uﬁmaﬁwuﬁﬁwaaﬁm

'V v o 6 Y

289 WU bravas (Franchisor’s Organizational Culture) NUAHNINAMINFUNUDIATUAI

alaluawiiniGedia (Trust in Integrity)

FAUUTANY: AMINANMUTUNUE - SUANLDE Std.

. o B B t p-value
Taluanusigaiia (Trust in Integrity) Error
19N 4427 275 16.073  .000
Jausywasdnuuylidanguvasunsulodmes 000 068  .000 .000  1.000
Jausrsnasansuundantuvasunulodoes 104 067 .094 1.541 124

R’ = .009, Adjusted R2 = .004, F = 1.967, p-value = .141

quNRFWN 7 TansIsnasanszasunsuladaos (Franchisor's Organizational
Culture) danadanusnuamninanadanwsunsuladyos-ulsnlzydd (Franchisor-
Franchisee Relationship Quality) @1WANLGlalWAIINLEBDINT  (Trust in

Benevolence)

HANMINARBUFNNAZIU (Toyan1319 45) LiNUANUFINUTTE RN TAUTTINEIANT
vaunslodsas (Franchisors Organizational Culture) nugmMWANMAFNNUTUWIKlTE
pos-unswlosgaunnuidelaluninuidasng (Trust in Benevolence) (F = .975, p-value =
378)
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139 45 MINATERNINANBIULULNAQ LLNENAREUANNFUNUTUDI TAUTTTNBIANT
284 uWsulodwas (Franchisor's Organizational Culture) TLAMATWAMNUTFNRUTAIUAIN

\alalualuL@a81M3 (Trust in Benevolence)

MULTAN: AUNIWANNFUNUS : fuanude Std.

laluanudaans (Trust in Benevolence) B Error B t p-value
AAIN 5.320 414 12.863 .000
Jausrsunasaniuuylidondusasunsulodoes 083 103 -.050 -813 417
Jausrwasdniuuudantuvasunsnlodoes -038 .101 -.023 -372 710

R*= .004, Adjusted R2 = .000, F = .975, p-value = .378

quAgIHN 8 TansIInasanszasunsuladaas (Franchisor's Organizational
Culture) danadanwsnuamnnanaaanwsunsuladsas-ulsulsdd (Franchisor-
Franchisee Relationship Quality) A1WAINKNNBLIRBINIVINDIINDE  (Affective

Commitment)

HANINAFALENNGAFIL (183801314 46) WEAILAAUD I AN NN UTIZAINITRIUTTIN
a9dinvasunsuwlodwas (Franchisor's Organizational Culture) MUQMAIWANNFUNUD
uwswlrdses-unsulrddauanugnwinitasnninarsunl (Affective Commitment) aenad
wpaNesia NizauauTelusanas 95 (F = 13.551, p-value = .000) lao@aauwis
o & & & & a o
JaussnaddnzadunInlrdresauisnnensainndfoundaszasaaud sarugmain

o %3 o % 4 %Y . 2
aMuFIRIA AN R Rasnnna st dsanas 5.4 (Adjusted R™ =.054)

L aNNIT I A WTITNAIANT bR LUY WUI ’S'wuﬁﬁuaoﬁml,l,uuhiﬁ@mju

(Bureaucratic  Culture) LLazLLuuﬁamju (Supportive  Culture) ﬁﬂ’nm??ww”ufﬁ'uqmmw

v o §u o A & o @
ﬂ’)’mﬁ&lW%ﬁ@’]uﬂ’J’]&H}dﬂW%LumSJ’Vl]’ma’hTaJm (p-value = .000 @lﬁﬂJa’mll)
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4 a 1 s a Ag 1 a 1 ] a a 1
daRannadudszaninisnanas wudh Jausrwasdniuuulibanguddninade
TZAUAMWNNANUFNRUTA UANRNN UL EaINana T ailuidiwan (B = .253) Tuvme

TausTinadanTuuudangulaninaiiay (B = -.299)

#1313 46 mﬁmﬁ:ﬁmm@n ad LL‘]J‘]JW‘I@‘ﬂmLﬁQ‘Y]@ FaUAINA évuw”uﬁfm 29I UTITY aaﬁm

s s ot 6 v

vadun T losvas (Franchisor’s Organizational Culture) NUALATNANUTFNWUDIATUAIN

HNWLLIBINANaYINaL (Affective Commitment)

Auseny: Qmmwmmﬁuw“‘uf: AWAINY

E‘Jlﬂwv%l,ﬁﬂdll’]’«l’mﬂ’]‘i&ltﬂ (Affective B Y t p-value
Commitment) -

it 5154 392 13154 .000

Jausrnasdnsuulidavdusasunaulodoes 412 097 253 4241 .000*

Jausywasdnuuudantuuasunulrdoes -479 096 -299 -5.015  .000*

R’ = .058, Adjusted R2 = .054, F = 13.551, p-value = .000

ﬁ&l&,‘lag'lwﬁ 9 'S'Gu%ﬁﬁamﬂﬂ‘ﬂswmLtﬂiulﬁﬁ’ﬁaif(Franchisor’s Organizational
Culture) danadanwsnuamninanaaansunsuladsos-ulsuladd (Franchisor-

. . . . o { ¢ .
Franchisee Relationship Quality) AIWANMNTAULLILHDINIIINDITHIL  (Affective

Conflict)

HAMINAROUFNUAZIU (ToYan1319 47) LINUAMNFINUTTERINTAUTIINEIANT
vaunslodsas (Franchisors Organizational Culture) nugmMWANMAFNNUTUWIKlTE
g -unsulsdfdunuTaudsile sunainensual (Affective Conflict) (F = 3.406, p-value =
034)
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139 47 MINATERNMINANBIUULNAQ LLNENAREUANNFUN LTV TAUTTTNBIANT
284 uWsulodwas (Franchisor's Organizational Culture) TLAMATWAMNUTFNRUTAIUAIN

Yaueaitadanannarsuat (Affective Conflict)

AUUTAN: ATMATWANMUTUWHS : AIUBANY Std.

e woa . B B t p-value
YALLEILBINIINNDITN T (Affective Conflict) Error

RGN 4.073 .380 10.727 .000
Jausrsunasaniuuylidondusasunsulodoes 102 094 066 1.086 278
Jausrwasdniuuudanguvasunsnlrdses 108  .093 .071 1.162  .246

R’ = .015, Adjusted R2 = .011, F = 3.406, p-value = .034

sunAgIni 10 Janwsssnasansvasunsulzdnas (Franchisor's Organizational
Culture) danadanwsnuamninanaadanwsunsnladyos-ulsulsdd (Franchisor-

Franchisee Relationship Quality) ABANNNIND 1D (Satisfaction)

HANMINARAUANNATIN (TOYAA119 48) Uaad AL AUAIAMUFURUT NI TAUTTIY
avdnsvasunInlodwad (Franchisors Organizational Culture) AUAMNIWAINFUNUT
wsulodzes-unsuloddarunnuninela  (Satisfaction) agsfndduneada fiszau
anuLBasuTanas 95 (F = 8.277, pvalue = .000) lagsaudssausisnassnsvasunswlosaas
mmm‘wmﬂitﬁmimﬁﬂuuﬂawawﬁLLﬂi@nmjmmwm’mé’uw”ufﬁmmmﬁawalavlﬁ%“azl
a2 3.2 (Adjusted R” =.032)

L aNNT I A WTITNAIANT bLEARZ LY WUI ’S'wuﬁisuadﬁﬂm,uu"l,&iﬁ@mju
(Bureaucratic ~ Culture)  UazUUVHAWEW (Supportive  Culture) HAMUFNWUTAUQTAN W

ANURNNBTIUANNNINala (p-value = .001, .000 AVFIAL)

4 A 1 e A Qr 1 o 1 a A '
Lﬁawmimnmawﬂiza“nﬁmmmaﬂ WL ?W%ﬁiillﬂdﬂ(ﬂilﬁ_lﬂﬁ@ﬁﬂq%ﬁﬂﬂﬁwa@]a

o v o §u =< a a o &
§$@Uﬂmcﬂ']Wﬂ'J'13JﬁN‘W%ﬁ(ﬂ']%ﬂ'J']&JWGWal'ﬂl%L“U\‘]‘U'Jﬂ (B = .235) 1%%%371'3@%5?3“90@?’]‘5

LLuuvLaJ'ﬁ@mjuﬁé‘ﬂ%wm%mu (B =-202)

94



#1313 48 ﬂ’]iaLﬂi’IZﬁﬂ’l‘iﬂ@m aH] LL‘.IJ‘]JW‘IﬁﬂmLﬁQ‘Yl@ aaumwé’uw‘"uﬁm 29I UHTITY adﬁﬂi

Qs

184 uwsnlrdas (Franchisor's Organizational Culture) ALQMATWAMUFUNUTAIUAIN

WInala (Satisfaction)

TUUIAIN: QUNHANNFNRUS :FIUAURAT Std.
wala (Satisfaction) B il B t p-value
AN 4.493 .365 12.300 .000

Jausrnasansuuylidavdusasunulodoes -304 001 -202 -3.353  .001*

Jausywasdnuuudanguvasunsulodoes 348 089 235 3.901 .000*

R = .036, Adjusted R2 = .032, F = 8.277, p-value = .000

NINAFOUFNUAFIWLNOWIAUFNNWTVAIIMUDTINIANTVOIUN U L1 DT
(Franchisor's Organizational Culture) nuQmMAIWANNENNUTUN Ul TFTRT-UNIU|T5F
(Franchisor-Franchisee ~ Relationship ~ Quality) ~fiszduaduLTasuiavas 95 ajulldin
o 6 6 6 1A 1 . A '
Jaussivasdnsvadunnlrdrasuuylidandu (Bureaucratic Culture) uazuvubangu
(Supportive Culture) SauduwuinugmmnaNuFuNuiunIulodeT-unwloddduana
;dﬂwo'ul,ﬁadm*ﬂ’mmmﬂ (Affective Commitment) wazEIBANNNINa L (Satisfaction) AILFA

Tuanven 49
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749 49 FyUHANINaFaUFNNAZIUN 6-10 ANNFNHUTTaITAWUTTINBIAN TV ILW I |
w83 (Franchisor's Organizational Culture) AU NANUFNRUSWHIUlodTaT-UunTulrdE

(Franchisor-Franchisee Relationship Quality) NzaUanulTadh saaaz 95

awu@gm F NRNIINORBU
% 6 6 6 .
6. ’J(iuu‘ﬁiiwadﬂﬂﬁ.lEIGLLWE%VL%E{‘ITai (Franchisor’s ,
3 C e e laiduldany
Organizational Culture) 4ANURVINUIAUATUNIN R
) 1.967 GEEE

AnuFNANUSTIuaNNTelaluanuisede (Trust in .
(£8N3U HO)

Integrity)
o 6 6 6
7. TUSTINIANIVaILWIW TR T a3 (Franchisor's .
. L laduwlyena
Organizational Culture) 4@NUKRVNUINUA TUNIN R
) 975 RUNGAT W

ANuFNAUTIwANNLTalaluaNLBee T (Trust in .
(28350 HO)
Benevolence)

8. TAUTTINBIANIVBILNTW lTFTas (Franchisor's .
. e DU WA
Organizational Culture) 4AMURUNWBDNUA NN -
e o co o 4 ' . 13.551 FUUATI
ANURUNUIOUANNNNNULBINIIINAINT (Affective .
3 (28330 H1)

Commitment)

9. TAUTTINBIANIVBILNTW lTFTas (Franchisor's ,
Taduldana

Organizational Culture) AAMUFNNUINILA TANN _
) 3.406 RUNAT I

ANMNFUWUT FuANNTaLEIaIu1INaNTNaL (Affective .
(82u3L HO)

Conflict)

) & & & ; , A @
10. JRINTITNBIANIVBIUWTW | TFTaT (Franchisor's U WA
Organizational Culture) #AUFNWUTTILADANN 8.277 RUNAFIU
ANMNFUNUTIUANNNINala (Satisfaction) (8BNTU H1)
p <0.05
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qunfgIni 11 Imusssnasanszasunswludd (Franchisee’s Organizational
Culture) Aanadanusnuamnnanadansunsuladyos-ulsuladd (Franchisor-

Franchisee Relationship Quality) AHAMNLT L2 lwAak LB ot (Trust in Integrity)

HANMINARAUENNATIN (Toyaa14 50) uaaslfiAuisnudunuiIznieiaunI
24¢n3289uWIU|TdE (Franchisee’s Organizational Culture) MUAMANINANFNRUT NI |1
6 A v A 1 A A . . 1 A e o o aa A
wa3-un T lrsiauanubalaluanuiiibaiia (Trust in Integrity) agnaduadamynaaia 0
[ d'l o U % % 6
srauA N TaNUTasaz 95 (F = 25.667, p-value = .000) lag@alUTiAINTITNGIANTVILNTH
) & A o v o o A
lrddmunsanensaimaddsuudlasvesdiudsaugunnanusunusduanudalaly

anuinaieldsouas 10.4 (Adjusted R’ =.104)

LA NI I A WTITNAIANT LU ARZ LY WLTA i’wummaoﬁmuuﬂajﬁ@mju
(Bureaucratic ~ Culture) LLRZLLUUﬁ@mEju (Supportive  Culture) ﬁmmé’uw"'uﬁﬁ'uqmmw

ANNFNNUTIUANUTalaluanunTaiie (p-value = .001 kaz .026 AMUAIAL)

A

a 1 Q-/ a Q€ 1 Q/ ] ]
LaNANTIAIRNYIEANTNITDANaY WU ’mmﬁﬁ&laaﬁmuuﬂuﬁ@%qmmumu
A \ Aa A ' o o o o A LA A A
ﬂ@]‘ﬁE‘!‘H@JBV]'EWa@]aﬁz(ﬂﬂ@JMﬂWWQQWNaNW%ﬁ@’]uﬂ?’]NL%aiﬂluﬂﬁqﬂu’]lfﬁaﬂE’]FL%L"IT{'I‘U'JT] (B =

212 Uae 143 ausaL)
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#1313 50 mﬁmﬁ:ﬁmmma EJLL‘]JUWH‘QML"WQ‘Y]@ aaumwé“uw”uﬁm 29I UHTITY aoﬁm

%

289 WN T TED (Franchisee’s Organizational Culture) ﬂuqmmwmmé'uw”uﬁﬁmmm

alaluadnusiniatio (Trust in Integrity)

FUUIAN: QUNTWANAFINGE: FuanuLde Std.

Taluanwingedae (Trust in Integrity) B il B t p-value
AAIN 3.158 .248 12.749 .000
Jausrinasanuuy lidandusasunuleds 235 071 .212 3307 .001*
JausyiwasdnIuuydanguvasunsnlods 162  .073 .143 2231 .026*

R = .109, Adjusted R2 = .104, F = 25.667, p-value = .000

AuNAING 12 Imws3InaIanszadunswlydd (Franchisee’s Organizational
Culture) danadanwsnuamnnanaaanwsunsuladsas-ulsulsdd (Franchisor-
Franchisee Relationship Quality) AwANLED L lwAIINLE DN (Trust in

Benevolence)

HANINAFBUENNATI (T8Yaa1374 51) WEAILAAUD I AN NN UTITAINITRIUTTTN
23¢nIv0IuNIk|TEE (Franchisee’s Organizational Culture) HuAIANNAMUTNWRUTUN U T

& e o A & . Ao o
To3-unTwlradauanugialaluaauidaains (Trust in Benevolence) aeviivdan g

ahA AszauaNNLTaNusasas 95 (F = 37.141, p-value = .000) lau@audsimnsITNeIAnT
6 A 6 ci (> v o ¢ v
pa3uN Ik lIREGmanIa W NIt swulsazasdudsaugunmwa N ABIE uA Y

{ ¥ vy . 2
elaluanuideans laseeas 14.1 (Adjusted R =.141)
A A o & \ ' o & A '
WaRasonTausinaddnsluudazuuy wudn Jansssnasansuuylaitiandu

(Bureaucratic  Culture) UATWULHAWE U (Supportive  Culture) ANUFNWUTILQ AN

ANNFUNUTEUHANNLTa e luANNBe8INT (p-value = .000 LAz .019 ANRIAL)
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4 A 1 lv Aa Ag 1 o 1 [ a Aa 1
Wannsandaudszfninsnanas WU aeuuﬁﬁwaaﬁﬂnmuvluﬁwquﬁawﬁwa@a
A

> (-5 % 6 v dl dy a
i:@mqmmwmwuauwuﬁmummmalﬂummLaaa’mﬂmmmﬂ B = 471) luwmen

o 6 A 1 Aa A a
?W%ﬁii&lﬂdﬂﬂil,l,‘i_l‘i_lU@]%qu&lﬂ‘ﬂﬁwamﬁaﬁ (B = -.147)

131 51 MTIATRHNMINANALUULNAA MNBNAREUANUFU NV I TAUTTINGIANT
289ul5W &G (Franchisee’s Organizational Culture) NUABNINANUFUNUTAIUAY

\alaluadNL8881M3 (Trust in Benevolence)

fusmu: quMMWANUFNNLS: duaaLTe Std.

laluaanadaans (Trust in Benevolence) B Error t p-value
AN 2.463  .363 6.776  .000
Jausywasdnsuuy lddanduvasunsnlodd 783 104 471 7501  .000*
TausrsasanIuuudantusaunsulods 2250 106 -.147 -2.345 .019*

R’ = 145, Adjusted R2 = .141, F = 37.141, p-value = .000

AuNA I 13 IMws330a3Ans209unIwludS (Franchisee’s Organizational
Culture) danadanwsnuamninanasanwsunsnlsdsos-ulsuladd (Franchisor-
Franchisee Relationship Quality) G 1WAINNNHLHBINIIINDITHAL  (Affective

Commitment)

HANINARDUFNNATIN (TOYAG1T19 52) UFalAAUAIAMNFNNUTTZAT I TaUD TN
246n3289uWIUlTdE (Franchisee’s Organizational Culture) NUAMANINANFNRUT N IU L1
& & o o A & . . ' A o @
poi-unnlrdddruanuynwiiiasunainansuol (Affective Commitment) atnafividAzy
NMIFDG NIZAUANNTONUITBLAT 95 (F = 46.369, p-value = .000) la8AILLTIRINTIINGIANT
&a & a o o o ¢
PN IR TETaIaNE NN R puuU 89896 U I NN INAU NN UE FUAIY

;ﬂﬂw”w,ﬁaammﬂmsumﬂlﬁ{aﬂaz 17.1 (Adjusted R” =.171)
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WaNAINTUNTWUTTTNEIANT LULARTLUL WUTN f@uuﬁimaoﬁﬂmuﬂajﬁ@mju
(Bureaucratic ~ Culture) UazUuUEAWEU (Supportive  Culture) IAMUFUAUTALA AN
ANUFNRUTEUANNENWTEINN NN (p-value = .000)

1 =

{ ~a 1 et a Q€ 1 hd 1 a a 1
Wannsanasgudszaninminanas wuan awuﬁsiuaaﬁﬂmuﬂuﬁw HUDNINRGD

q

FZAUAWNMNANUFNRUT A UANNRNN MR N IutklwBiuan (B = .577) Tuvmed

Aa a

L 6 A 1 Aa
TUUTITNIANIUULD AN RABNINALTINL B =-.310)

A1 52 mﬁmiﬁ:ﬁmin@naﬂquwmmﬁ'amaaummé’uw”uﬁmaﬁwuﬁﬁuaaﬁm
289 WN T lTHD (Franchisee’s Organizational Culture) ﬁ'uqmmwmmé’uw”uﬁfﬁmm’m

;dﬂwyul,ﬁad YNNI (Affective Commitment)

Auseny: Qmmwmwé‘uw”uf: ANWAINY
Std.

rfdﬂwq’ul,ﬁadmmnm‘imﬂ (Affective B B t p-value
Commitment) ="

Aaafl 2.895 348 8321  .000
IWUUDTIN aaﬁmuuﬂu’ﬁ@mjm 29U W lodT 934 100 .577 9.350 .000%
JausywasdnIuuudantuvasun s lods -512 102 -310 -5.023 .000*

R’ = 175, Adjusted R2 = .171, F = 46.369, p-value = .000

A3 AW 14 TS I3NBIANI20IuNIWIBAS (Franchisee’s Organizational Culture) &
AMATANWSNLAMNINANNENNS uswladwes-unsulzdd (Franchisor-Franchisee

Relationship Quality) AM®AMNAALEIILIHBINIINBITNOL (Affective Conflict)

HANNTNARALFUNAZTIN (TBYAG119 53) usaIliiAuiia M uiszningdausTa
846n3289uWIUlTdE (Franchisee’s Organizational Culture) TUAMANINAINFNRUT NI L1
Ta3-uN T lrEFSAwANNTaLd I HhoIn1aINansuDh (Affective  Conflict) adnaiingdAnng

]AA NI=AUANNTaNUTBEAL 95 (F = 7.327, p-value = .001) la8@ LU IMUEIINGIANT
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& & A a v o o
Ta\‘lLLW?H%"D’&TK’W&H?Q‘WEJ’Iﬂ?RLﬂ'W?L‘LJE‘]UHLLﬂﬂ\‘]Ta\‘]@]’JLLﬂ‘E@nNQMﬂWWQUWNﬁNW%ﬁ@n%ﬂQWN

Faugiiasnnanersuallasosas 2.8 (Adjusted R” =.028)

WWaRansmniausIsnasdnslundazuuy wudn ?@uuﬁisuaoﬁﬂmuu"l,ajﬁ@mju
(Bureaucratic ~ Culture) ~ AANUFNAUTITILINAUANINANUFUN BTG UATALE
iiaannanensual (pvalue = .000, B = .240) luameii linuanusun Ut TausTINEIANT
wuuEanew (Supportive Culture) ﬁ'uqmmwm’mé’uw"’uﬁﬁmmmﬁ'@u,sTaLﬁaoma’mmmni

(p-value = .106)

@139 53 mi’imﬁzﬁmsnmasJu,uuwmmﬁamaaummé’uﬁuﬁmam"’wuﬁﬁwaoﬁm
289 WNIWLT&S (Franchisee’s Organizational Culture) NUABNINANAFUAUTEUAIY

Yausaitadunana1sual (Affective Conflict)

FUuUIAIN: QUNWANMAFIWLS: %AW Std.

Taugaitesnnana1sual (Affective Conflict) 2 Error B t p-value
AN 4209 357 11792 .000
Jausyiwasdniuuylddantuvasunsnlods 368  .103 .240 3.591 .000*
JausrsnasAnuundantuvasunulods -169 105 -.108 -1.618 .106*

R’ = .032, Adjusted R2 = .028, F = 7.327, p-value = .001

AUNAINT 15 ImwssInadanszasunswlydd (Franchisee’s Organizational
Culture) Aanadanwsnuamninanuaanwsunlsnlydsos-unlsnladd (Franchisor-

Franchisee Relationship Quality) AANNNIND 12 (Satisfaction)

HANTNARALFNNAZIN (TaYaa1319 54) uaaslilAuisanusunusszninaTaussy

246n3289uWIUlTdE (Franchisee’s Organizational Culture) TUAMANINANFNRUT NI 1
& e o ] . i | Ao o aa A ) A <&
To3-unTwlrEdauauNInala (Satisfaction) advdusfIANIIEDA NIzALANNLTENW

fouay 95 (F = 37.459, p-value = .001) lag@lulsI@usITaednnstadunIuloddaunma
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& A o v o o ] vy
WEJ’]ﬂ‘ERLﬂ'WiLlJﬂU%LLﬂaﬂ‘UﬂG@nLLﬂi@l’]N@!MﬂWWﬂQ’]NaﬂJW%ﬁ@’]Hﬂ?’]NWGW61%vL(ﬂiQSJﬂZ 14.2
. 2
(Adjusted R =.142)

WaNANTUIWRTITNBIANT LBLARZULY WA ?@uuﬁisuaoﬁﬂmuu"l,ajﬁ@mju
(Bureaucratic Culture) HANUFNAUTLTILINAUAUNINANNFUNUTIUAINRINaLD (p-
value = .000, B = .296) luwmelinuanudunusvasianusisnasdnsunuiantu

(Supportive Culture) ALAMMNANNTNRUTEUAMUAINELD (p-value = .081)

1319 54 mﬁmﬁ:ﬁmmma51Lmuwmmﬁ'amaaummé’uw”uﬁ"’uaai’wuﬁmaaﬁm
289 WW lUHD (Franchisee’s Organizational Culture) ﬁ'uqmmwmmé’uw”uﬁﬁmm’m

Wanala (Satisfaction)

MUUTAN: AUNTWANUFUABLE: FIUAINHY Std.

wala (Satisfaction) E Eor t p-value
faInN 2.121  .326 6.502  .000
Tausrsuasanuuylidanduvasunsulods 442 094 296 4720 .000%
Tausrsnasanuuudantusasunulods 167  .096 .110 1.751  .081

R’ = .146, Adjusted R2 = .142, F = 37.459, p-value = .001

AINAFOURNNAFIULNONIANFUN UV ITRUDIIN0IANIVaILW U load
(Franchisee’s  Organizational Culture) NUAmMINANMUFNHUTUW W IrdDas-unwload
(Franchisor-Franchisee  Relationship Quality) NyzaUANNLITONBTBERS 95 a‘gﬂ"léf’jw
o 6 6 6 1A 1 . A '
Jausssvasdnsvadunulrdsasuuylidandu (Bureaucratic Culture) uazuvubangu
(Supportive Culture) A UFNHUTALAMAWANWTFNNUTUN TW lrdTaT-unTwlodE i3 5

M AILFAIUWA13197 55
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a139 55 ATUNAMINARDURUNATINA 11-15 ANUFURUTVBITAUDITNBIANTVBIUN Y
lvd4F (Franchisee’s Organizational Culture) fiugmninaNNFuWuTun I lodses-unswlodd

(Franchisor-Franchisee Relationship Quality) NzauaMulTadh saaaz 95

RNNGATIN F NAN1INAROU
11, IWUTITNBIANTVBIWNTW LTAT (Franchisee’s o
o ) e e e Huduanal
Organizational Culture) 4AMAFNAWDINUALNIN R
34.292 FUNAZIN

ANMNFNNUTUNTW brdras-unWsu & (Franchisor- .
(waN3y H1)
Franchisee Relationship Quality)

12. TAUSTINBIANTVBILNTU IIRT (Franchisee’s .
. D La Huguana
Organizational Culture) 4@NUKRVNUINUA TUNIN R

. 4 T 25.667 RUNGAT W
ANuFNAnsIwanNTalaluanuigeda (Trust in .
(88330 H1)

Integrity)
13. TABIIINGIANTURILNTWLITHT (Franchisee’s .
L - o o oo UL AN
Organizational Culture) 4AMURUNWBDNUA NN -
) 37.141 FUNA U

ANUFNNUTIwANNLTalaluaNLBe8INT (Trust in 5
(ansy H1)
Benevolence)

14, JQUTITUDIANIVBILNIWLTAT (Franchisee’s o
- e o co P WA
Organizational Culture) 4QNMURUNWBDNUA TUNIW -
e o co o 4 o, 46.369 RUNGAT I
AMURUWUDAIUANENNILUBINIIINDIIN DL (Affective .
(BBNTU H1)

Commitment)

15. TRINTITNBIANTVRIUNTWLTAT (Franchisee’s B
. . ) DU WA
Organizational Culture) dAMURUNKBINUATUAIN ~
- 4 R L 7.327 RUNA U
ANMVFUARDANUAINVALEILIDINIIINBITNDS (Affective

Conflict)

(833U H1)

p < 0.05
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UNn 5

=Y [
aﬁgﬂ anUIYNR LAz LA LWE

UNBlensilewaaantdn 5 &% laud msagﬂmi@‘mﬁumu%@ msagﬂ
NN NNTaNUTIENANTTIY Tatawanuedntuns U 1glunsusnisaanis was
AaLEBaLUEINaNIANENI lwaTada bl

1. aduanisan LAWY

=3 Aa o <& ;f a o A ) = 6 %
M3AnI98ATIkdnn1339813981529 (Survey Research) Hiagussaidnan
WafAnmisanudanveslasumsivayusasunsuladses (Franchise Support) uaz
Y & . 1 Aa v o ¢ ' ¢ &
IABDTITNBIANT (Organizational Culture) ml(ﬂaqmmwmmawwuﬁi:mwoLLWSu"L‘*msﬁas
. . - . ¥ . 4
wazh T lodT (Franchisor-Franchisee Relationship Quality) 1uﬂqm‘§iﬂﬁ]LLWiuvL°ﬁ§/lﬂsl GiN
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